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ent. It is pointed out that the death 
losses for this year are nearly $350,- 
000 less than during the similar period 
of 1907; that the loss in busi- 
ness is not over $7,000,000, and that 
the renewal premiums are within 
$35,000 of what they were last year. 

Just what will be done is hard to 
say at this time. Every effort will 
be put forth to place the society in 
geod financial standing, even on the 
basis adopted. 

It is generally conceded that the in- 
ability of the Covle and Thomas peo- 
ple to get together and settle their 
affeirs bas had much to do with the 
precin‘tatien of action bv the Insur- 
ance Departments, The Coyle crowd 
own eight shares of stock, but they 
have a majority on the Directorate 
and refuse to permit a reorganization 
until their notes have been returned. 

On the other hand the banks which 
took the stock of the society as col- 
lateral, held the whip hand and will 
not lessen their security to accom- 
modate either parties. 

As intimated in the telegram of 
Commicsioner. Rittenhouse, the New 
York law provides a way whereby 
the present ehstacles mav be over- 
come, without facing disastrous condi 
tiens. The eoreicty mav discontinue 
the writing of new business. cut off 
all exnence nessible and nurse its 
resources until such time as the im- 
pairment shall have been wiped out. 





RECOVERY FROM OLD REGIME. 





Equitable Life Claims Aqairst Form. 
er Officers and Directors In 
Hands of Committee. 

The reported reimbursement of the 
Equitable Life Assurance Socteiy by 
former officers and directors of the 
Societv has again been given public- 
ity. What appears to be a wild esti- 
mate, states that the amount which 
will be returned into the treasury in 
the way of restitution and cancella- 
tion of favored leases will aggregate 
from $3.000,,000 to $5,000,000. When 
asked about the matter, President 
Pau! Morton said: i 
“About fifteen mcnths ago I told 
the Reard of Directors that I was not 
satisfied with the progress being 
made in the adjustment of the socie- 
tv’s relaticns with the Hyde estate 
and others involved in the former ad- 
ministration, and asked that a special 
committee be appointed for the ex- 
press consideration of these relations. 
The committee selected consisted of 
Messrs. Spratt, Swanstrom and 
Zehnder. It has been hard at work 
ever since, and has had a great many 
meetines cn the subject. I think that 
evervthing in the way of caims 
arainst the society has been consid- 

ered. 

“As vet no settlement of the mat- 
ter has been reached, but progress 
hes been made. I have declined to 
talk abeut the matter because I 
theneht it bad form for me to discuss 
a question which had been turned 
ever to a special committee to look 
after.” 








Still a Giant. 





The business of the New York Life 
for the first 26 days of November was 
as follows: Number of applications 
received over 5,000; amount of new 
insurance applied fer, over $14,000.- 
000; number of death-claims paid, 
546; amount of death-claims paid, $1,- 
580,838.34, number of payments to 
living polievhelders, 4,813; amount of 
parments to living policyholders, $2,- 
197 671 33. 

This giant institutien goes right 
alene furnishing protection and re- 
lfevine d‘stress regardless of flurried 
financial conditions. 


PRESIDENTS’ ASSOCIATION 


MANY VISITORS TO BE PRESENT. 








Important Topics Arranged for Dis- 
cussion at Annual Meeting on 
Friday. 

The first annual meeting of the As- 
sociation of Life Insurance Presidents 
will be held at the Hotel Belmont this 
city tomorrow, the gathering being 
called to order at 2 p. m. by Ex-Presi- 
dent Grover Cleveland, who is chair- 
man of the association. The program 

arranged includes the following: 

“Recent Wisconsin Legislation” by 
Frederick Frelinghuysen, president 
The Mutual Benefit Life Insurance 
Co., of Newark. 

“Wisconsin Legislation Viewed 
From the Standpoint of a Company 
Intending to Continue Doing Business 
in the State,” by William Bro. Smith, 
counsel Travelers’ Insurance Co., of 
Hartford, 

“Duties and Responsibilities of the 
Agent, Aside From the Business of 
Soliciting Applications,” by Charles 
Jercme Edwards, president Nationai 
Association of Life Underwriters. 

“The Distribution of Surplus to 
Policyholders as Affected by the In- 
surance Laws of the State of New 
York,” by George E. Ide, president 
Home Life Insurance Co. of New 
York. 

“New York and Life Insurance Leg- 
islation,’ by Darwin P. Kingsley, 
president New York Life Insurance 
Co. 

An interesting paper will be read 
by Jobn Tatlock, president of the 
Washington Life, relative to valuing 
securities. Few men, if any, are bet- 
ter qualified to discuss this subject 
than Mr. Tatlock. It has for years 
been a matter of special study with 
him. Others who will join in the 
discussion are President Morton of 
The Equitable Life and Commission- 
er Folk of Tennessee. 

The association has corrected an 
early mistake bv issuing invitations 
to all life insurance presidents to be 
present and there are already a large 
number in the citv to attend the 
meeting. The membership, which it 
is hoped will be largely increased as 
a result of this meeting is as follows: 

Aetna Life Insurance Co. and Trav- 
elers’ Insurance Co. of Hartford; Des 
Meines Life Insurance Co. of Des 
Moines, Iowa: Union Central Life In- 
surance Co. of Cincinnati; Volunteer 
State Life Insurance Co. of Chatta- 
neoga, Tenn.; Security Mutual Life 
Insurance Co. of Binghamton, N, Y.; 
Fidelity Mutual Life Insurance Co. 
ef Phitade'nhia; Prudential Insurance 
Co. of Newark, N. J.: and the follow- 
ing New York companies: 

Fauitable Life Assurance Society, 
Germania Life Insurance Co.. Home 
life Insurance Co.. Metrovolitan Life 
Insurance Co.. Mutual Life Insurance 
Co.. New York Life Insurance Co 
and United States Life Insurance Co 





Will Report Direct. 

The Security Mutual Life of Bing- 
hampton has reorganized its South- 
ern Department. Commencing Janu- 
ary Ist the business in Georgia and 
Alabama, formerly under the super- 
vision of Craig Cofield, will be han- 
dled direct from the home office, Di- 
rect contracts have been made with 
active agents in the territory. Mr. 
Cofield will maintain an office in At- 
lanta and do all he can to further 
the interests of the comnany. 

In sneaking of the change the In- 
surance Herald says: 

“This change in the management 
of these States by the Security Mu- 


tual, is in the interest of economy as 
required by the Armstrong laws of 
the company’s home state. The policy 
of the management is to give the pro- 
ducing agent all possible benefits un- 
der the expense limitations of the 
law and to continue to increase its 
business with the view of benefiting 
policyholders through economical 
management, The company has some 
$7.000,000 of insurance in force in the 
two States, and stands well with its 
policyholders. Te losses have been 
premptly met, without discord, and 
its many friends should be of great 
assistance to its agents in gettiny 
new business.” 





NEW OFFICER CHOSEN. 
R. T. Furman Becomes General Man- 
ager of Reliance Life—A New 
York Life Star. 





R. T. Furman, District Manager of 
the Central Branch Agency of the 
New York Life in this city, has been 
appointed general manager of the Re- 
liance Life Insurance Company of 
Pittsburg and will assume his new 
duties on December 15th. 

Mr, Furman is a young man, over 
six feet in height, who has _ spent 
practically his entire insurance ca- 
reer with the New York Life, having 
been associated with that company 
for nine years. He has built up the 
Central Branch Agency to one of the 
leaders and speaks with unstinted 
praise of the New York Life. He 
believes it to be “the greatest or- 
ganization on earth,” and only wishes 
such results may be achieved for the 
Reliance Life. 

Asked as to the policy the company 
would pursue under his management, 
Mr. Furman said no radical changes 
would be made. He proposes to act 
conservatively, operating along most 
profitable lines. 





NYLIC CASE DROPPED. 


Judge Refuses to Grant Continuetl 
Postponements Upon Part of 
Plaintiff. 


The case of Alfred W. Quigg vs. 
the New York Life set down for jury’ 
trial at the current term of the Unit 
ed States Circuit Court, at Provi 
dence, has been discontinued. Hugh 
J. Carroll, counsel for plaintiff, ask- 
ed for a continuance, alleging that 
on account of financial conditions in 
New York his client found himself 
unable at this time to pay for bring 
ing an important expert witness from 
Kentucky. Judge Arthur L. Brown 
referred to numerous continuances 
heretofore granted in this case and 
declined to accede to the request. Mr. 
Carroll accordingly entered a discon- 
tinuance. os 

The Quigg suit was in connection 
with a claim for Nylie benefits, the 
plaintiff being a brother of Hon. Lem- 
uel E. Quigg, of this city. At one 
time, A. W. Quigg was a star pro- 
ducer of the New York Life. 








Rushing a Good Thing. 


The Alabama Instance Depart- 
ment recently requested permission 
to examine the Great Western Life 
of Kansas City, designating Actuary 
S. H. Wolfe as examiner. As the 
company has been in business less 
than eight months, during which time 
it has been examined by four State 
departments — Wisconsin, Kansas, 
Missouri and Louisiana—the manage- 
meut refused to permit another ex- 
amination at this time, whereupon 
the Alabama department has asked 
the company to show cause why its 
license should not be revoked. 


INSURABLE INTEREST DEFINED. 
Kentucky Court Holds That Sister 
May Be Named as Beneficiary. 
—The Decision. 

The following is the full text of a 
decision by Judge Thomas R. Gordon 
of the Circuit Court of Louisville in 
which he upholds the contention that 
a sister has an insurable interest in 
her brother’s insurance. It is the 
first time that this paint has been 
passed upon in the courts of Ken- 
tucky and jn jurisprudence generally 

it has been a mooted question. 


No. 47,456. 

JEFFERSON CIRCUIT COURT, 
Common’ Pleas Branch, 2nd Division. 

Kate Bailey, Plaintiff, vs. Metro- 
politan Life Insurance Company, De- 
fendant. 

OPINION. 

It is alleged that on October 8th, 
1906, Matthew Brady caused the pol- 
icy to be issued by defendant insur- 
ance company on his own life, naming 
his wife, Mary Brady, as beneficiary. 
The policy contained a clause author. 


. izing change of beneficiary with the 


consent of the company; that on 
March 8th, 1907, by the consent of 
the company, the insured and the ben- 
eficiary, Mary Brady, changed the 
beneficiary, and caused the endorse- 
ment on the policy, making the plain- 
tiff, Kate Bailey, his sister, the bene- 
ficiary, and that she paid subsequent 
weekly premiums thereon, until the 
death of the insured, April, 1907; 
that said assignment of said policy 
to her, and the change making her 
beneficiary, were consented to by the 
company, and its consent and approv- 
al thereof was duly endorsed on the 
policy. The plaintiff seeks to recover 
the proceeds of the policy. The de- 
fendant demurs to the petition upon 
the ground that the plaintiff, a sister 
of the deceased, had no insurable in- 
terest in the life of the insured, her 
brother; that, therefore, the policy as 
to her, is a wagering policy, and she 
cannot recover thereon. 

The question is thus made: “Has 
a sister an insurable interest in the 
life of a brother, nothing else appear- 
ing?” 

The question has never been decid- 
ed by the Court of Appeals of Ken- 
tucky, and the decisions jin other jur- 
isdictions are in irreconcilable con- 
flict, and the Court must follow the 
course which seems supported by the 
soundest principles of reason and jus 
tice. 

A wager policy, or speculative in- 
surance, jis a policy in which the ben. 
eficiarv has no insurable interest in 
the life of the insured, and is pro- 
hibited and held unenforcible, because 
it “is an incitement to murder that 
is irresistible by persons of large 
greed and small censcientiousness,’ 
as it is termed in Caudell vs. Wood 
ward, 96 Ky. 652. 

In Aetna Insurance Company vs 
France. 94 U. S., 565, it was contenid- 
ed that the sister had no insurable 
interest in the life of the brother. The 
Court says: 

“But as between brother and sis- 
ter, or other near relations, desirous 
of thus providing for each other, and. 
as said by Chief Justice Shaw, pre- 
sumed to be actuated bv ‘considera 
tions of strong morals, and the force 
of natural affection between near 
kindred, operating often more effic- 
aciously than those of positive law,’ 
(Loomis vs. Eagle Life Insurance 
Company, 6 Gray, 399), the case is 
divested of that gambling aspect 
which is presented, where there is 
nothing but a speculative interest in 
the death of another, without any 
interest in his life to counter-halance 
it. On this eround we hold that 
where, as in this case, a brother takes 
out a policv on his own life for the 
benefit of his sister, it is totally im- 

(Continued on page thirteen.) 
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BXODUS FROM WISCONSIN 


NEW LAWS UNBEARABLE. 


Staid Old Institutions Fear Jumble 
Passed by Badger State 
Legislature, 

The expected is happening in Wis- 
consin. Companies which have trans- 
acted business in that State for from 
a quarter to over half a century are 
preparing to pull up stakes and “move 

across the border.” 

At the time the Legislative Com- 
mittee was at work, the best talent in 
the ccuntry appeared in opposition 
to proposed laws. Inconsistencies and 
incompatibilities innumerable were 
pointed out, but inexperience and ig- 
norance triumphed over experience 
and intellect. The bills were passed 
in spite of all opposition and then 
an effort was made to secure relief 
from the Governor. He acknowledg- 
ed that he had no knowledge as to 
their meaning or import, but signed 
them nevertheless thereby making 
them laws, effective as of January 1, 
1908. 

Seeking An Interpretation. 

An effort was then made by various 
life cffices to interpret the meaning 
of the Acts added to the statutes but 


no one has thus far volunteered to 
be the “Daniel.” Insurance Commis- 
sioner Beedle was asked for an in- 


terpretation, but no relief,not even a 
reply was forthcoming. On the contra- 
ry a Milwaukee newspaper—evidently 
the mouthpiece of the Department— 
came cut with a bulldozing story 
to the effect that eastern life compan- 
ies were attempting to bluff the Badg- 
er State authorities by threatening to 
withdraw unless laws were repealed. 


As a matter of fact no such intimation 
had been given. An effort was also 
made to bury the issue by stating 


that expense limitations were feared 
A second inquiry as to the meaning 
of the law brought an “unofficial” 
communication. 

Not a Bluffing Matter. 

That there was no bluffing 
matter is all too true now. 
Equitable, Germania, Manhattan. 
Phoenix Mutual, Mutual Benefit and 
Mutual J.ife have announced the in- 
tenticn of withdrawing, and many oth 
ers will be added to the list. 

On December 2nd President Fret- 
inghuysen of the Mutual Benefit Life 
notified Commissioner Beedle of his 
ccmpany’s intention to withdraw, and 
also addressed the following letter to 
Wisconsin polievholders: 

“The Mutual Benefit Life Insurance 
company is most regretfully compelled 
to announce that on December 31st. 
1907, it will terminate its agencies in 
the State of Wisconsin and cease to 
do new business therein, owing to the 
character of the legislation affecting 
life imsurance enacted at the recent 
session of the Wisconsin Legislature. 

“The Company began to transact 
business in Wisconsin in 1846, one 
year after the Company was organ- 
ized. Its constant aim has been to 
provide sound insurance at the lowest 
possible cost, and its reputation for 
economy of management and liberal 
treatment of policyholders is unbrok- 
en. Its arairs have been subjected 
to the closest scrutiny, and its man- 
agement has been shown to be en- 
tirely free from participation in any 
of the practices which have met with 
such strong condemnation by legisla- 
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tive committees and the public gener- 
ally. 

“The Company has experienced no 
difficulty in complying with the re- 
strictive legislation in New York and 
several other States. In fact, the 
legislation in such States conforms so 
closely to the practices followed by 
The Mutual Benefit that the Company 
has not been required to change its 
course. The legislation in Wisconsin 
is of a different character. In that 
State the laws are ambiguous, and 
it is apparently impossible to place 
any consistent interpretation upon 
them. An unintentional and uncon- 
scious violation of the laws would 
subject the Company to a fine of $5,- 
000, while the individual who might 
be held responsible would be subject 
to a fine of $1,000 and imprisonment 
for one year. No corporation is justi- 
fied in operating under laws whose 
meaning is so vague and the penalty 
for whose violation is so severe, On 
the other hand, provisions whose lan 
guage is not ambiguous are so 
inimical to the best interests of the 
policyholders that the Company would 
not be justified in undertaking to com- 
ply with them. These facts were 
clearly shown to the members of the 
Legislature who were primarily re- 
sponsible for the laws, and they were 
informed that if such laws were enact- 
ed the Company would be compelled 
to withdraw from the State. To re- 
main in the State requires that the 
Company shall either evade the laws 
as they are understood, or rely upon 
the failure of the authorities to en- 
force them. In either case, it would 
still be within the power of others 
to cause the company serious em- 
barrassment. 

“We assure our policyholders that 
their interests will be better conserv- 
ed by the Company’s withdrawing 
from the State than by remaining in 
it. 

“A statement (necessarily technical 
in form) substantiating what has been 
said above, will be forwarded to pol- 
icyholders upon request. 

“After December 3ist, 1907, Mr. 
Frank L. Wilson, who has been the 
Company’s General Agent at Milwau- 
kee, will be located at No. 47 East 
6th Street, St. Paul, Minn., and Mr. 
James D. Pringle, who has been the 
Company’s General Agent at Madison, 
will be located at Freeport, Ill. All 
communications regarding policies is- 
sued through their respective agencies 
should be addressed to them, and will! 
receive prompt and immediate atten- 
tion. Policyholders will be able to 
make their premium payments as safe- 
ly as formerly, and Mr. Wilson and 
Mr. Pringle will arrange with policy- 
holders to make such payments as 
conveniently as heretofore. We earn- 
estly urge you to keep your policies 
in force, and trust that it is unneces- 
sary to assure you that the Company’s 
obligations to Wisconsin policyholders 
will be as fully met after the Com- 
pany’s withdrawal as they have been 
in the past.” 

Possible Effect of Laws. 

The possible effect of the Wiscon- 

sin laws on the business of a life in- 
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surance company is well epitomized 
in a statement issued by the Mutua! 
Benefit Life for the information of 
its policyholders, and which is given 
herewith: 

Chapter 483 provides that “any cor- 
poration violating any of the provi- 
sions of the laws of this State relat- 
ing to insurance, shall, where no oth- 
er penalty is prescribed, be punished 
by a fine of not more than five thou- 
sand dollars, and any person violating 
any of the provisions of the laws of 
this State relating to insurance, shall. 
where no other penalty is prescribed. 
be punished by a fine of not more 
than one thousand dollars or by im- 
prisonment in the county jail not ex- 
ceeding one year, or by both such fine 
and imprisonment.” In several in- 
stances the laws are ambiguous 
that it is impossible to ascertain their 
real meaning, and. in view of the 
above, it becomes important to know 
what they may mean. In this state- 
ment, therefore, the construction plac- 
ed upon the laws is not necessarily 
the one which presumably their fram- 
intended them to bear, but one 
which may reasonably be placed upon 
them, and which, it found by the 
courts, would prove detrimental to 
the best interests of the policyholders. 
1950n) re- 
report to 
Depart- 


sO 


ers 


Chapter 657 (Section 
quires companies to 
the Wisconsin Insurance 
ment their “total expenses” and their 
19500 of the same chapter prohibits 
a company from incurring or expend 
ing in any calendar year, for the pur 


poses specified in subdivision b of 
Section 1950n, an amount exceeding 
in the aggregate the “total expense 


charges” specified in subdivision a in 
Section 1950n. Section 1950q of the 
same chapter prohibits a company 


from incurring in any calendar year 
a greater expense on any individual 
policy than the “expense charge” 
available on such policy in such calen 
dar year. Under the net level pre- 
mium plan with uniform gross pre- 
mium, the “expense charge” is the 
loading, according to Chapter 637 


(Section 1946x.) It seems very clear 
that under the law the expense charge 
can be increased only by reducing 
that part of the premium which is car- 
ried to reserves: i. e., if the policy 
reserves are computed according to 
the full net level premium plan, the 
expenses of new business and of the 
total business must be kept within 
the first year’s loadings and the total 
loadings respectively. The view that 
the legislature showed, by failing to 
pass a bill specifically amending the 
valuation section of the Wisconsin 
laws, that it did not intend to change 
the method of computing reserves, is, 
in our opinion, fully answered by the 
statement that it did amend the Wis- 
consin law relating to policy reserves, 
by the passage of Chapter 637, which 
prescribes that “unless the context 
of any statute or laws relating to life 
insurance indicates otherwise, the fol- 
lowing words and phrases shall be un- 
derstood in the sense herein set forth 
and defined,” and in which the “re- 
serve” at the end of the policy year 
is defined as “the sum sufficient, with 





Correspondence 


DESIRED WITH_ 
3 SOLICITORS 





Not necessarily men having had experience in the life insur- 


ance business. 


We have a well known, progressive 


company with all the desirable policy contracts, and are 
in a position to offer profitable employment to solicitors 
who,’after satisfying us of their ability will be placed as 
general agents in cities outside of New York State. 
Address in confidence “‘Solicitor,”’ 
Eastern Underwriter Office 


The New Policies 
(1907) 


Of the 


Equitable Life 


Of Iowa 


Are up-to-date in every re- 
spect,—including provisions 
for 


Days of grace; 

Change of Beneficiary; 

Annual Loan and Cash Values; 

Extended Insurance; 

Payment in Instalments, 
Limited or Continuous. 

Agents wanted in unoccupied 


territory. Write the Home 
Oifice, Des Moines, Iowa. 





the premiums coming due, to provide 
for the future expenses and mortality 
charges and mature the policy accord 
ing to its terms, all computed upon 
the expense charges assumed, the ta 


ble of mortality adopted, and the 
rate of interest assumed.” In our 
opinion the Wisconsin Insurance De 


partment cannot, therefore, justify it 
self in computing the policy reserves 
by disregarding 
in the premium. The Insurance Com- 
missioner has stated that policies 
could “be valued on the net level pre- 
mium plan as heretofore and the com- 
panies could ‘borrow’ from the sur 
plus of the old policyholders to put 
up the reserve, if necessary, though 
they could not ‘borrow’ from the sur- 
plus to defray expenses of obtaining 
new business;” but this involves such 
a transparent evasion of the statute 
that we cannot believe it would be 
sanctioned by the courts. We are un- 
able to see how there can be any dif 
ference of opinion regarding this as 
pect of the matter. The laws of Wis- 
consin thus force upon companies do- 
ing business therein a method of com 
puting policy liabilities forbidden else- 
where, and would compel the com 
pany to charge itself with a smaller 
liability on account of its policies of 
insurance than it now carries, to that 
extent reducing the security afforded 
policyholders, 
Chapter 597 
statements be 


the expense charge 


annual 
before 


requires that 
filed on or 


March ist. Any delay in furnishing 
the required information entails a 


penalty of five hundred dollars per 
month. It will be practically impos- 
sible to furnish by March 1st all the 
multitudinous details set forth in the 
law, and the Insurance Commissioner 
is not authorized to extend even the 
time for filing any of the schedules. 
Chapter 636 (Section 1952a) pro- 
vides that companies shall annually 
“as of the thirty-first day of Decem- 
ber” ascertain and determine the ex- 
cess of assets over liabilities, and 
that after setting aside the amount 
which it will retain as a contingency 
reserve and other sums, “the remain- 
ing surplus shall be apportioned e 
ably to all other policies entitled to 
share therein.” Section 1952b_ pro- 
vides that the company shall annually 
ascertain and credit the share of each 
participating policy (other than de- 
ferred dividend policies) in the profits, 
savings, earnings or surplus. Section 
1952c provides that the amount ascer- 
tained to be due to each policy, to- 
gether with the interest earnings and 
accreions thereto, shall be carried as 
a distinct and separate liability to 





such policy, and shall, except as oth- 
erwise provided in contracts hereto- 
fore issued be paid or applied or be 
subject to be withdrawn in each poli- 
cy year. In apportiqning dividends itis 
not practicable to distinguish between 
policies with annual, semi-annual and 
quarterly premiums. On December 
31st one policy might have paid a 
full year’s premium, another similar 
policy a half-year’s premium, and still 
another a quarter-year’s premium. 
Practically all would have to receive 
the same dividend, regardless of 
whether the balance of the preceding 


year’s premium in the second and 
third cases was paid. Such a course 
would be grossly inequitable, but it 
is apparently required by the law. 
Chapter 636 (Section 1952d) pro- 
vides that not less than thirty, nor 
more than sixty days prior to the 
time when any dividend is payable, 
the company shall furnish each pol- 
icyholder with a statement showing 


the percentage of mortality gain actu- 
ally experienced, and the percentage 
allowed to the particular policy named 
in the statement, the and net 
rate of interest earned, and the rate 
used in computing the dividend. The 
saving in the expense charge of the 
individual policy must also be stated. 
It is apparent that a company can- 
not comply with this requirement if 
its dividend year begins January 1st. 
It would be impossible to have such 
statements ready for distribution be- 


gross 


fore, say, June ist or July ist, so 
that a policvholder whose premiums 
fell due between January 1st and the 
date when the dividend year would 


begin, could not be credited with his 
dividend for the preceding year when 
he paid his premiums. The Mutual 
Benefit has outstanding contracts 
which provide that dividends will be 
credited as premiums are paid. It 
cannot comply with.the terms of 
these contracts and comply at the 
same time with the requirements of 
Section 1952d. If the law did not 
conflict with the terms of its out- 
standing policies, the Company could 
not comply with the law without de- 
priving practically one-half of ‘the 
body of policyholders of the decided 
benefit of receiving their dividends as 
their successive premiums were paid. 
If it were possible to comply with 
the law there would remain grave and 
serious objections to the form of the 


statement. For example, a company 
must state the percentage of mortal- 
ity gain actually experienced, and the 


per cent. of mortality gain included in 
the individual dividend The actual 
mortality gain cannot be stated for 
‘ndividual policies, and the gain ex 


perienced on the aggregate business 
may and will differ from the factor 
used in computing that part of the 


favorable mor- 
practice in 


dividend arising from 
tality. It is a common 


computing dividends, to use a por: 
tion of the mortalitv gains on new 
policies to help defray the expense 
of putting new policies upon the com- 


pany’s books. In fact, some companies 
do not distribute anv mortality gains 
Both practices are justified by sound 
business considerations, but such con- 
siderations cannot be made clear to 
an uninformed public, and the state- 
ment in question, instead of enlight- 
ening the policvholder. would tend to 
confuse and mislead him. and wonld 
be likelv to produce unjustified liti- 
gation between a company and its 
policyholders. 

Section 1952 also requires the com- 
pany to notify each _ policvholder 
yearly that a copy of the annual state- 
rent as filed with the commissioner 
of insurance with all the details call- 
ed for by Chapter 597, will be fur- 
nished upon application These de- 
tails involve the prenaration of volu- 
minous schedules. The company can 
not be prepared to furnish such sched- 
ules to policyholders without incurring 
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a heavy expense for printing. The 
company has always sent to its policy- 
holders a yearly report of its condi- 
tion and affairs and it believes in 
publicity, but it does not believe in 
a needless and wasteful expenditure 
of its funds, 

Chapter 668 (Section 1950m) limits 

Premium Limitations. 

the premiums which may be charged 
by life insurance companies. The 
method of providing for expenses and 
contingencies is unscientific and de- 
fective. It makes no allowance for 
the fact that premiums are often paid 
either semi-annually or quarterly and 
that in such cases the company should 
have not only in addition to the an- 
nual premium, sufficient to meet the 
interest on the deferred payments, but 
enough to meet the expense of col- 
lecting premiums either two or four 
times a year instead of once. The 
“loading” (or provision in the pre. 
mium for expenses and contingencies) 
of The Mutual Benefit for Ordinary 
life policies with annual premiums iy 
only three-fourths of that permitted 
by the Wisconsin law; but the law 
is so framed that if the company re 
mained in the state it would have 
to discontinue the issue of some forms 
of policies with semi-annual or quar- 
terly premiums, as the loadings in 
those cases would exceed the load- 
ing permitted by the law. 


First Year’s Expenses. 


Chapter 668 (Section 1950m) also 
limits the amounts which may be 
provided for expenses for the first 
and each subsequent year. Chapter 
637 (Sections 1950n and 19500) pro- 
vides that the first year’s expenses 
shall include commissions on first 
year’s premiums, advances to agents, 
advertising, such part of the expense 
of medical examinations and inspec- 
tions of risks as is not actually paid 
from savings on mortality, and a due 
proportion of all other expenses prop- 
erly chargeable to first year’s busi- 
ness, excluding investment expenses, 
taxes, fees and licenses, which are 
actually paid from the savings on 
interest and the contingency reserve. 
Sections 1950n and 1950p provide that 
the total expenses shall include the 
cost of medical examinations and in- 
spections of risks not actually paid 
from gains on mortality, fees and li- 
censes, taxes and investment ex- 
penses, less the sums actually paid 
for these three items from savings on 
interest and the contingency reserve, 
and all other expenses. 

The expenses for first year’s busi- 
ness must be within the total ex- 
pense charges contained in premiums 
for the first year of insurance. re- 
ceived in any calendar year, and un- 
der the provisions of Chapter 637 re- 
ferred to above, the expense charge 
under the net level premium plan 
with uniform gross premium is the 
premium loading. The expenses on the 








total business must be within the 

‘ Course of Insurance Education 
O { Department for Furnishing 
i Prospects. New Model Policy 


ILL Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


“HARTFORD, CONN. 


Write Home Office. 


—— a 





total expense charges becoming avail- 
Section | 


able in the calendar year. 
1950q prohibits a company from in- 
curring in any calendar year any ex- 
penses on account of any individual 
policy, exclusive of expenses for 
medical examinations and inspections 
of risks actually paid from gains on 
mortality, and of investment expenses, 
taxes, fees and licenses actually paid 
from savings on interest and the con- 
tingency reserve, “for commissions 
and advances to agents” greater than 
the expense charge becoming avail- 
able in such ealendar year. It is diffi- 
cult to place an interpretation upon 


Section 1950q which makes it harmon- | 
1950c and 19500. | 


ize with Sections 
It may be that in Section 1950q a 


company is free to expend for com- | 


UNEXCELLED IN 
Favorable Mortality 


—and— 


Economy of Managemen‘ 


The Provident Life 
and Trust Company 


OF PHILADELPHIA. 





Rates of Premium Extremely Low 
and still further reduceg by 
Annual Dividends, 





missions and advances to agents on | 


any individual policy a sum equal to 
the expense charge available on such 
policy in the calendar year, unless 
the expenses for medical examinations 
and inspections of risks exceed the 
gains on mortality, and unless the 
investment expenses, taxes, fees and 
licenses are not all paid from savings 
on interest and from the contingency 
reserve. If either of these two events 
should occur it is not easy to see 
how the question of whether a com- 
pany had exceeded the expense 
charge on any individual policy, could 
be ascertained. The greatest diffi- 
culty, however, would be to adopt any 
uniform scale of compensation for 
gents with the certainty ‘that in 
every case the expenses on individual 
policies would be within the Wis- 
consin Limitation. Even if this could 
be done, a particularly unfavorable 
mortality experience in any one year 
might place the company in the po- 
sition of having violated the law. 
The Wisconsin law limiting expenses 
of new business would not enforce any 
greater economy than the company 
voluntarily practices; but would in- 
troduce complications, the effect of 
which cannot be foreseen. 





LLINUIS LIFE 


INSURANCE COMPANY 
CHICAGO 


James W, Stevens, President 


Offers exceptional inducements 
to reliable and energetic men 
who are experienced in, or who 
would like to enter, the busi- 
ness of life insurance. 





CLEAR POLICIES 


REASONABLE CONTRACTS. 








HESE FACTS stand 

forth with deserving] ALWAYS 
importance in all Union 
Mutual forms. ihe Pol-| A PLACE 
icies are well-known for FOR 
simplicity and _ plain- 
ness; the Contracts, for] FAITHFUL 
sincerity and fairness in 
the treatment of agency WORKERS 
requirements, TS 


UNION MUTUAL LIFE INSURANCE CO., 


PORTLAND, MAINE, 
- FRED. E. RICHABDS, President. 
Epson D. ScoFIELD, Supt., ‘ 
180 Broadway, New York Qity, 
THORNTCN CHASE, ~~ 
84 Adams Bt., Chicago, Il 


Write 
either 





1860 47th Year 1907 


Home Life Insurance Company 


of New York. 

GEORGE E. IDE, President. 
NE 65 bale rcenur atu oh eax $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 

(Deferred Dividends) ..1,621,413.00 
a | a eae 1,083,648.98 
Insurance in Force ...... 86,113,559.00 





“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 

5 Tor 

THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY'S HISTORY. 





CAUTION. 


D2 you know that excessive CAUTION 
—carried to the exte:.t of timidity—is 
responsible for more failures than pre- 
cipitancy ? An EFFORT, venturesome 
though it may be,is better than to be 
| forever ‘‘Getting Ready.” 

Have vou ever felt chagrinned that you 
are not further advanced than you were 
this time last year? Time is flying— 
every minute counts. The remedy fr all 
this is work without worry. The worry 
will get you notbing; the work will 
yield you iarge returns. 

WE WANT CONSCIENTIOUS WORK 
ERS. We are «so confident of results if 
the honest effort is made that we will 
pay commissions equal to those allowed 
under the Armstrony Law and IV ADDI- 
TION pay a salary sufficient to keep the 
wolf from the door. 

If you have the elements of success in 
your make-up let us show you how to 
make the most of them. Write to-day. 


Address JOHN T. MARTINDALE, Vice-President 
Box No. 188, Indianapolis, ludiana. 
Correspondence 8trictly Confidential. 





Managers Wanted 


IN 


RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 
Address; 
A. P. Earle, General Manager. 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 











Paid Up Capital $1,000,000.00 
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VALUATION OF SECURITIES AS FIXED BY THE | 


PURCHASE PRICE. 


BY ARTHUR E. CHILDS, PRESIDENT COLUMBIAN NATIONAL LIFE 
INSURANCE COMPANY OF BOSTON, 





The question as to the valuation of 
any security having a fixed date of 
payment, which should be carried on 
the books of an insurance company, 
is one which is engaging the atten 
tion of many life insurance companies 
at the present time; and a logical so- 
lution will undoubtedly be found, and 
the legislatures asked to authorize the 
method for use among life insurance 
companies. 

There are a number of factors en 
tering into the problem which are 
essential and must be taken into ac- 
count in any method which is decided 
upon. These factors are: 

(1) The number of years to ma- 
turity; 

(2) The rate of interest which the 
security bond carries; 

(3) The purchase price paid by the 
life insurance company owning such 
security. 

If the bond was purchased above 
par, then a diminishing value year by 
year should be carried on the books 
of the company as the true value, 
down to par at the date of maturity. 
If the price paid was under par, then 
an increasing value should be main- 
tained on the books of the company 
year by year, up to par at the date of 
maturity. Let us take two examples 
to illustrate this: 

First, a bond having twelve years 
still to run, bearing 4 per cent. per 
annum and purchased at 105.87 per 
cent. of par. This fixes the first fac- 
tor in the determination, viz.: the 
per cent per annum which the pur- 
chaser receives on the investment, 
which in this case is 3.40 per cent. 
The following table shows the val- 
ues to be carried on the books of the 
company, which, for simplicity, I have 
taken at 3-year periods: 


Time Value Net 
12 yrs. to run....105.87p.c. 3.40p.c 
9 ™ rs ....104.62 ” 3.40” 
6 “ E cosek@ees. ” 3.40 ” 
3 - - eee * 3.40 ’ 
Maturity 100.00 ” 3.40 ” 


If this bond, having twelve years 
to run and bearing 4 per cent. inter- 
est, had been purchased at 92.77 per 
cent. of par, the net to the purchaser 
would be 4.80 per cent., which per- 
centage fixes the basis of valuation 


DECISION FOR MUTUAL LIFE. 
Kentucky Court of Appeals Reverses 
Case of Commissioner Prewitt 
Against Company. 

Louisville, Dec. 4.—The Court of 
Appeals in an opinion delivered yes- 
terday by Judge Hobson, reversed the 
case of Insurance Commissioner Pre- 
witt against the Mutual Life Insur- 
ance Company of New York, holding 
that the Insurance Commissioner 
cannot, without statutory reasons, 
revoke the license of an insurance 
company to do business in the State. 


for each year during the balance of 
the term, as follows: 


Time Value Net 

12 yrs. torun.... 92.77p.c. 4.80 p.c. 
9 oe Nees ives Ome 4.80 ” 
6 ore ie ae | Oo 
3 > OF oa we. ae 
Maturity ivacicee 4.80 ” 


This method eliminates any arbi 
trary fixing of earning power, as the 
earning power is fixed on the day 
of purchase and is maintained by this 
method throughout the entire time 
up to maturity. 

In the event of the life insurance 
company selling the security, they 
would show either profit or loss on 
the sale depending on whether the 
price received was above or below the 
value of the security for that par- 
ticular year as fixed by the above 
method. 

In the event of a bond which had 
defaulted in its payment of interest, 
the ruling market price on the stock 
exchange or public auction room 
would then fix the value of the bond 
to be carried on the books of the com 
pany at that time. 

Many suggestions have been made 
as to how the question of technical 
insolvency should be treated, such a3 
taking the market quotations as true 
values and, if the company showed 
itself to be insolvent, allowing it to 
continue in business provided its re 
serves were not 25 per cent. below 
the required amount. Another sug 
gestion is that all bonds should be 
based on 4 per cent. earning power 
er some other fixed value; and a 
still more impossible suggestion is 
that of accepting values at the quota 
tions current on December 31, 1906. 

No doubt other suggestions will be 
forthcoming, but any suggestion 
which does not take into accoun! 
either the purchase price or the ter: 
minal value cannot be used as a true 
basis for fixing the value of the secur 
ity to the owner of it. 

Finally, it is to be hoped that 1 
common agreement will be reached, 
so that all companies may be on the 
same basis of valuation; otherwis@ 
it will be impossible to judge ef the 
relative solvency of insurance com 
panies, 


The case was heard by the full bench, 


and Chief Justice O’Rear and Judges 
Lassing and Nunn dissented from the 
opinion of the majority. 

The case grew out of the action of 
ithe Commissioner in revoking the 
company’s license to do business in 
Kentucky at the time the company re- 
lieved Biscoe Hindman of the agency 
on the ground that he was unfriendly 
to the administration then in power 
in the company. The Franklin Cir- 
cuit Court held that Commissioner 
Prewitt had the power to revoke ar- 
bitrarily the license of a company, 
and the case was at once taken to 
the Court of Appeals. 


WANTED 





SUPERINTENDENT OF AGEN- 
CIES FOR FOUR _ EASTERN 
STATES TO WORK WITH AGENTS 
AND SECURE MORE MEN. ONE 
OF THE BEST EASTERN ANNUAL | 
DIVIDEND COMPANIES. AN AWN- | 
BITIOUS YOUNG MAN CAN HERE | 
FIND AN EXCELLENT OPPORTUN. | 
ITY FOR THE FUTURE. SALARY | 
AND EXPENSES. ADDRESS “AN- | 

| 


NUAL DIVIDEND,” EASTERN UN- | 
DERWRITER OFFICE. 





Executive position with progressive 
life insurance company, by young 
man who is a qualified actuary with 
twelve years experience in Home Of- 
fice work; last five in official capacity. 
Associate member Actuarial Society 
of America and British Institute of | 
Actuaries. Has met with success in | 
handling agents, Now connected with 
prominent Eastern company. Repiies 
treated as strictly confidential. Ad- | 
dress “Secretary and Actuary,” The | 
Eastern Underwriter, 105 William | 
street, New York City. 

| 





A managerial position with some | 
strictly up-to-date life insurance com- | 
pany. Have made a record, and will | 
duplicate or exceed it as a personal | 
writer.’ Thoroughly understand the | 
handling of agents so as to secure 
best possible results from them. “Per- 
sonal Writer,” 
Office. 





A general agent for Buffalo, N. Y., | F 


and vicinity, by a pprogressive life 
insurance company, with up-to-date 
policies and satisfactory commission 
contracts. To the man fully qualitied 
to take‘charge of an established of- 
fice a liberal arrangement will be 
made. Address, “Buffalo,” 
Underwriter office. 


General agent for Western Penn. 
sylvania with headquarters at Pitts- 
burgh. Party must have had experi- 


ence; references as to character and | 


ability first-class, and be in position to 


finance himself, outside of office ex- | 
Address “Pittsburgh,” East- | 


penses. 
ern Underwriter office. 





An individual, or firm, well known 
in Philadelphia and capable of inter- 
viewing the wealthier classes on a 


proposition that can be demonstrated, | 
their | 


a good investment, to send 


Assets 
Liabilities 


TATE Miautuai Lite 


Assurance Company 


Worcester, Mass, 








Incorporated 1844, 





Financial Statement, Jan 1, 1907. 
... $29,138,06819 
shaves dts erat 26,318,347.00 


SURPLUS $2,819,715.19 





A. G. BULLOCK, President. 


H. M. WITTER, Seeretary 


Burton H. Wright, Supt. of Agencies 





BERKSHIRE 


LIFE INSURANCE CO, 


OF PITTSFIELD, MASS. 


James W. Hull, President. 


J. M, Lee, Actuary. 
Theo, L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years oi 


successful and honorable practice, its solid finan- 
Eastern Underwriter | cial condition, its fair and liberal policies, all sub- 
| ject to the Non-Forfeiture Law of Massachusetts, 

commendsitself both to policy-holder and agent. 





or circulars and rates address 


Eastern | 


EASTERN MASSACHUSETTS AGENCY, 
| 79 Milk Street, 


| -YER & FOSS, GENERAL AGENTS. 





‘The Agent's Company. 


et 
The Great 
| Western Life 
‘Insurance Company 


KANSAS CITY, MO. 
as 


names and addresses with references | 


to “Investment,” Eastern Underwriter 
Office. 








A gentleman who has spent the 
best part of his life as a manager 
with one of the most successful life 
insurance companies, and who has 
made a record, is open for a contract 
where results will count. 


fice, 





Life insurance agents who are will- 
ing to start with a fair income, and 
can build for the future to send their 
names and addresses to “Income,” 
Eastern Underwriter Office. 


Address, | 
“Johnston,” Eastern Underwriter Of- | 


| The most successful company 

in the world for its age. 

Cost and Protection 
Guaranteed. 


| Every policy is signed by the 
InsuranceCommissioner and 
| secured by a deposit of its 
} full cash value with the 
| State, 
| 


Write for Information. 


Boston, Mass. 





Required by its Charter to maintain the legal reserve 
on every policy it issues. 


The Masonic Mutual Relief Ass’n, 


Of the District of Columbia, 
Chartered by Congress 1869. 


“Combines legal reserve safety with fraternal economy”’ 
An exceptional opportunity for producing agents. 
WM. MONTGOMERY, Sec’y 


Corner 12th and G Streets, N. W.., 


Washington, D. C. 





A Good Man Wants a Position With 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, pruspective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 


in the field will be profitable. 
making money. 


FOR GENERAL AGENCY 


One whose general agenty ere all 


CONTRACTS, ADDRESS 


ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance of America 
THE ROOKERY, CHICAGO, ILLINOIS 


SOE SIO SE TE OE FE Te TIE 
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Section 97 Again. 

In its last issue The Surveyor dis- 
cusses at some length the address of 
W. C. Baldwin, president of the Pitts- 
burgh Life and Trust Company, before 
the Joint Committee on Insurance of 
the Ohio Legislature. Mr. Baldwin 
delivered two addresses, one pertain- 


ing to stock selling and life insur- 
ance; the other to policy valuations. 


The portion of the address referred to 
from a discussion of valua- 
tions. A prominent member of the 
committee asked him to remain over 
until the next day, as he desired some 
additional information on the subject. 


resulted 


The “expense element” under consid- 
eration pertained entirely to that of 
the first year and resulted from a 


query by Commissioner Vorys. 

Mr. Baldwin made it very clear that 
not advocating a rigid com- 
with Section 97, and even 
went so far to suggest that it 
might be advisable to eliminate the 
medical and inspection fees from the 
first year’s cost of business, thus al- 


he was 
pliance 
as 


lowing an additional margin of this 
amount for securing new _ business. 


While not advocating in particular any 
bill limiting expenses, he expressed 
the opinion that some standard of 
valuation, in itself a limitation, should 
be enforced which would make com- 
prehensive publicity possible. 

Mr. Baldwin said: 

“It is not my purpose to cover any 
feature of our business other than 
the necessity of establishing a stand- 
ard under which it is possible’to work 
and by which comprehensive publicity 
given. With the present net 
no standard that will per- 
compensation to be paid 
to the agent can be established, and 
comprehensive publicity cannot’ be 
given, The question what .valua- 
tion will make this possible?” 

Mr. Baldwin contended that unless 
some definite method of valuation 
were adopted, covering present meth- 
ods of securing business, the manage- 
of a company had no guage 
the amount which could, with 
be expended in securing new 
standard of valuation 
fixed, it would- be up to 
to make a showing— 
accordingly. The pub- 
then have some rule by 
determine the character of 
from an economic stand- 


can be 
valuation, 
mit a fair 


is, 


ment 
as to 
safety, 
business. A 
having been 
a management 
or bad 
lic would 
which 
management 
point, 


Groceries and Life Insurance. 


good 


to 


Our contemporary, we believe, errs 
in comparing the conduct of the gro- 


cery business with that of life in- 
surance. The former, in the matter 
of expenses of management, is one 
wholly concerning the owner. Com- 
petition is the regulator. The para- 
mount object of President Roosevelt 
in his administration has been to 


make possible honest competition and 
fair dealing in business. The grocery 
man, in order to thrive, must sell 
goods of equal quality and at or about 


the same price as his nearby com- 
petitor. If he does not the remedy 
is with the purchaser and is applied 


unhesitatingly. Loss of business be- 
comes. the penalty for excessive cur- 
rent cost. 

It is true the government does not 
attempt to regulate such a condition, 
unless a combination is made to main- 
tain high prices, but where the gen- 
eral public welfare is involved the 
government even attempts, and does 
regulate the grocery business by 
designating in a sense the character 
of food which may be sold; in fact its 
approval is absolutely essential in 
some instances. 

Supervision Essential. 

But why does life insurance need a 
greater measure of protection or su- 
pervision than the grocery business? 


its very nature demands unquestioned 
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solvency and integrity of manage- 
ment. A few years ago we listened to 
an address by a prominent life insur- 
ance official in which he gave illus- 
trations as to the necessity tor care in 
selecting a life insurance company. 
He cited policies issued by his 
company which may require the com- 
pany to be in strong financial con- 
dition 100 years hence in order to 
liquidate obligattons assumed, and for 
which payments have been and are 
being made. 

An intimate acquaintance recited to 
us a policy taken out several years 
ago under which he received a stipu- 
lated annual income for life after a 
certain number of premiums have 
been paid. If his wife survives him 
she receives an amount until death, 
when their children become _ bene- 
ficiaries of a life annuity, the principle 
reverting to the children’s children 
or heirs at death, 

It is not imputing dishonesty to 
claim that such a business needs ade- 
quate supervision or protection. Laws, 
as a rule, are not applicable to the 
one who obeys, but rather to those 
who persist in disobeying. Neverthe- 
less the inevitable result is that the 
law abiding citizen must suffer some- 
what as a consequency, 

The question which naturally arises 
Were conditions sufficient to war- 


is: 

rant action of a similar nature to 
that embodied in Section 97 of the 
New York laws? We have the as- 
surance of several home office man- 


agers that it was a step in the right 
direction. We have on file in this 
office a letier from the official of a 
prominent company which states that 
no matter what the New York Legis- 
lature may do as regards the repeal 
of Section 97, his company and he 
believes, many others, will not recede 
from substantially the expense limita- 
tion provided in that measure. Cer- 
tainly it is not necessary to refer to 
several institutions which needed the 
saving grace of some such _ restric- 
tion to keep them from inevitable in- 
solvency. 


Mr. Baldwin, iiowever, di. not argue 
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So States. THE PRUDENTIAL 
cc Unequaled Benefits—Alil Guaran 
It is stated that the investigation | teed. SomethingNew—The Auto- 
into the affairs of the Mutual Reserve matic Premium Loan. 


Life which has been under way for 
nearly three months has brought to 
light the fact that not only is the en- 
of the wipec 


The Low Premi- 
um Rates Will 
Surprise YOU. 


tire surplus company ‘ 
out, but that the reserve is greatly paca om — 
impaired. ; prise YOU 

The officers of the company are The Agency Con- 


contesting the findings of the exam 
iners claiming that the values placed 
upon some of the assets are extreme- 
lv low. A hearing will be granted by 
Superintendent Kelsey of the New 
Yerk Insurance Department on Mon- 
day of next week for the purpose of 


tract Will Still 
Further Surprise 
YOU. 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the 
State of New Jersey. 





going into the details of the exam- son fF. DRYDEN, President 
ination with the company. Home Office NEWARK N. J 


Presideut A. C. Haynes says that 
he will discuss the report at the prop 
er time and in the proper place. 
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I must say that so far I have been 


much pleased with The Eastern Un- AM READY to contrac 
derwriter, and find many articles ni 
which are helpful, and am_ pleased with “Producers” io 


that you brought it to my attention. 
Henry A, Smith, Agent, State Mutual 
Life Assurance Company, Lowell, 
Mass. 
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Indiana, Forty years of suc- 
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tober was that of Philadelphia Mid 
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Becker, who was recent- 

as much in favor of that law as for ly transferred from an _ assistancy 
a standard of valuation under which in the Wade Park, Ohio, district of | 
comprehensive publicity could be giv- the Metropolitan, to a superintenden- 
en. His argument was that if, as had cy at Springfield, Ohio, was in the | 
been quoted, guess work was _ in- $100,000 class of the company, and | 
dulged in, why not discard it for a with approximately ten months in | 
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Superintendent John Haut of the 
Dearborn-Chicago district of the Met- 
ropolitan, writing the Eastern Under- 
writer under late date, says: “] have 
just finished my fifteen years’ of ser- 
vice with the Metropolitan. I entered 
the service as an agent in the Chi- 
cago-North district. Sept. 12, 1892. 1 
worked for the company 17 weeks a3 
an agent and three years and ten 
months as an assistant superintend- 
ent. I am now finishing my 11th 
year as superintendent. I have been 
in my present district going on eight 
years. I am glad to say that this 
year will be the best year I ever hal 
as far as the Ordinary Department 
is concerned. The writing in Novem- 


ber is the best we ever had. We 
have written $126,000 with thirty 


agents and expect to close the month 
with at least $140,000. I know you 
will be pleased with this intelligence, 
and that is the reason I am writing 
you.” 

Superintendent Nathan D. Krull of 
the Jamaica, L. I., district, of the 
Prudential, with his four assistants 
and twenty-three agents, wrote during 
the week of November 11th, two hun- 
dred and ninety-five imdustrial appli- 
cations for $21.32. Mighty good work 
for the Jamaica district. 

The month of November was the 
best the Amsterdam, N. Y., district 
has seen for some years past both as 
to Industrial increase for the month 
and in Ordinary issue. Assistant 
Schmoll leads the district for the 
month with increase of $4.65 with As- 
sistant Seddon a very close second 
with $4.51. These two assistants are 
neck and neck in the race for suprem- 
acy for Industrial increase for the 
year. Assistant Schmoll is determin- 
ed to lead and he is exerting every 
effort to give Assistant Seddon a 
good thrashing, but Assistant Seddon 
is not the one to give up, as he has 
supreme confidence in his staff of loy- 
al men and expects that they will be 
able to finish Captain Schmoll who is 
also known as the Kaiser. For the 
week of November 18th the district 
was successful in having every man 
with a standard week’s work of three 
Industrial and one Ordinary applica- 
tion This was in response to Super- 
tendent of Agencies, Mr. J. E. Kav- 
anagh, instructions for a standard 
week’s work from every man in the 
district, for a week’s wages. Our 
men are enthused with this spirit and 
will have standard weeks every week 
from now on. 


The Buffalo No. 1 staff of the Pru- 
dential has about completed the work 
of concentrating the assistancies and 
loud are the praises of both assist- 
ants and agents of the new arrange- 
ments. Assistant Gorski is leading 
the district with Assistant Kegan a 
close second. Every one is on the 
move and many ribbons are due to 
land in Buffalo No. 1 for balance of 
the year. 

An enthusiast of undoubted skill 
in producing applications for the John 


Hancock in the Detroit, Mich., dis- 
trict, is Anthony Gross. who was 
formerly connected with the Pru- 


dential at Buffalo, N. Y. The applica- 
tions ‘he is bringing in daily are evi- 
dence of his ability to solicite and per- 
suade, and the future looks very 
promising for such an agent. 
Allentown No. 1 district of the Pru- 
dential at the present time stands 
first in vroportionate Joint Results 
for the Three Corner Contest in con- 
nection with Divisions L, M and N, 
for weeks of Nov. 4th and 18th, in- 
clusive. Assistants C. W. Leh, A. J. 


Holben, G, K. Miller, R. E. W. Zieg- 
ler and George J. Case are also rank- 
ed among the first twenty-five leading 
assistants in the same contest and 
Agent R. T. Rutman is listed among 
the first fifty leading agents. The fol- 
lowing are the five leading agents in 
the district according to salary in- 
crease for the year, to and including 
week of November 25th: Agents M. 
J. McGee, M. O. Gernert, J. Kosten- 
bader, D. B. Garman and C. P. Seis- 
love. 





The Bushwick-Brooklyn district of 
the Metropolitan, Supt. N. Marquardt, 
is in a very satisfactory condition, 
so far as results are concerned for 
1907. The Bushwick “boys” are all 
enthusiastic and promise great things 
for next year. 

The “big four” of the Life Insur- 
ance Company of Virginia just now 
in Noen-Participating Intermediate 
production is made up of Agents Wil- 
son, of Columbia; Lamb, of Terre 
Haute: Taylor, of Radford. and Leon- 
ard of Newport News. These gentle- 
men cecupy the first four places in 
the Agents’ Ordinary Honor Column. 
They have taken to the Non-Partici- 
pating Intermediate like a duck to 
water,and have made their constitu- 
ents take to this magnificen policy 
like ducks take to corn. They are 
running a pretty nearly neck-and-neck 
race for the honor of leadership, 
theugh the Calumbier ~-w holds top 
place. All honor to them! 


Twenty-five superintendencies of 
the Prudential which lead in actual 
industrial increase for the year pro- 
portionate to number of assistants 
and agents on the staff; are as fol- 
lows: J. E. O’Brien, sp. Asst., Whee- 
ling; B. R. Cosbv, Parsons: H. Shab- 
shelowitz, Fall River; J. F. Walsh, 
Sp. Asst., East Boston: C. F. Bern- 
hardt. Joplin; V. W. Kenney. Balti 
more (3); J. W. St. Claire, Hagers- 


town; G. S. Wainwright, Washing- 
ton: D. Hudson. Kansas City (2); 
J. A. Rosen, Buffalo (3): G. W. Lam- 


son, Chicago (5); J. P. Zimmer, Osh- 
kosh; E. W. Barrett, Vincennes: J. 
Pauer, McKeesport; A. X. Schmitt. 
Chicago (2); T. E. Godfrey. Worces- 
ter; E. H. Smith, Cleveland (1): D. 
M. Buckley, Waterburv: A. E. Rog- 
ers, Chicago (7); R. J. Meister, Joliet; 
W. V. Swartzbauch, Chillicothe; J. 
C. Kuch, Anderson; J. S. Kendall, 
Chicago (1); A. Jeanes, Columbus; 
J. C. Ludman, Springfield. 





Superintendent C. B. Weller of tha 
Mount Vernon N. Y., district of the 
Metropolitan, has had an excellent 
vear both in Industrial and Ordinary. 
Every member of the Mount Vernon 
staff is a producer, and while results 
have not been startling the average 
has been good. and much can be ex- 
pected of the district in the future. 
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Twenty-five superintendencies of 
the Prudential which lead in actual 
Industrial increase for the year: 
G. S. Wainwright, Washington, V. W. 
Kenney, Baltimore (3); A. , 
Schmitt, Chicago (2); J. Pauer, Mc- 
Keesport, J. S. Kendall Chicago (1); 
Z. T. Miller, New York (8); M. L. 
Mohor, Boston (1); L. F. Miller, Al- 
lentown (1); S. Painter Easton, P. 
H. Showalter, Denver, C. R. Showal- 
ter, Milwaukee (2); J. M. Brown, 
Reading, W. A. Alexander, Brooklyn 
(9); B. Hill,-York, H. Shabshelowitz, 
Fall River, C. Boni, Newark (3); A. 
Jeanes, Columbus, H. R. Kendall 
Louisville, E. H. Smith Cleveland (1): 
J. M. Mackintosh, Cleveland (2): E. 
W. Barrett, Vincennes, J. H. Mon- 
teith, Peoria, C. M. Yoder. Philadel- 
phia (5); E. N. Stark, Acting Jersey 
City (1); B. F. Bates, Brooklyn (1); 


ral 


The Norristown, Pa., district of the 
Metropolitan is coming to the front 
in Ordinary since July 1st, havine 
five men with an issue of over $10,- 
000 Agent Groff leads with $18,500; 
Forrest. Green and Ehly tie with $13. 
500 and Agent Walters with $9,500 
There are any number of men in the 
district with good records. Among 
the assistant superintendents, Asst. 
Cockburn leads the district in Ordin- 
ary with $37,500 since Julv 18&t to 
Nov. ist, four months record, follow- 
ed by Asst. Wilkinson with $32.000, 
but Assistants Jones. Brvan and Rren- 
nan state that the lead will be taken 
from the assistant now leading be- 
fore the close of the year. 

The Pawtucket, R. L, district of the 
John Hancock has never shown bet 
ter results than during the present 
vear Suverintendent Alfred Green 
has had a long exverience in the In- 
dustrial work. and his record since 
in charge of the Pawtucket district. 
reflects great credit upon him as a 
superintendent. 


Agent Julivs Czaronkowsky of the 
Prudential’s Brooklvn No. 7 district, 
who has been with the company 
twenty-five years was presented with 
his certificate by district manager Kil- 
burn on November 16th. Mr. Czar- 
onkowsky wrote sixty-two applica 
tions during the week with premiums 
amounting to $5.02. 

The busy workers of the Life In- 
surance Company of Virginia are: 
Bell, Roanoke, who cannot lose Thur- 
man, Atlanta, nor can Thurman shake 
Bell. Each have 13 weeks of each 
day work behind them and are dig 
ging out for more, Clary, Spartan- 
burg; Blanton, Union; Epps, Roan 
oke all have 4 weeks of each day 
work. Four other boys have 3 weeks 
and 5 others still have two weeks of 
each day work, 

Chicago 1 district of 
the Prudential, during the week of 
November 4th wrote an average of 
ten applications per agent, a total of 
474 applications for $42.11. This is 


The staff of 





The attention of Reliable Agents in search of desi able contracts is called to the 


JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 
S. H. RHODES, President, 


ROLAND O. LAMB, Vice-President. 


None but the best forms of Life, Endowment, 
See our Optional Annuity Policy. 


Policies issued. 
to the right men. 


WALTON L, CROCKER, Secretary. 


Term and Instalment 
Good Agency contracts 


FRANCIS MARSH, 
Manager for Eastern Massachusetts, 


JOHN HANCOCK BLDG., 


202 DEVONSHIRE STREET. 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
ous Man, who is willing to begin at 
the bottom and acquire a compiete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





the way 


Kendall 
made of. 


Superintendent James S. 
shows the stuff his staff is 





Mr, John Csorba, who was appoint. 
ted an agent in the Bridgeport, Conn., 
district of the Metropolitan for the 
week of Oct. 22, 1906, was recently 
promoted to the position of assistant 
superintendent to succeed M. N. V. 
Botsford, who has been transferred 
to Ossining, N. Y. Mr. Csorba has 
the best wishes of many friends and 
acquaintances who have every confi- 
dence in his ability to make a suc 
cess in his new position. 





A CANVASSING SUGGESTION. 





It is a well known fact to econom- 
ists that in times like these a great 
many people very foolishly withdraw 
their deposits from banks and hold 
it, some carrying it around on their 
persons, some hiding it away in their 
houses, thereby exposing themselves 
to far greater chances of loss by fire 
or theft and other than if 
they had retained it in banks, and in 
addition they have laid it aside so 
that it no longer earns anything fur 
them. 

Does this not bring the suggestion 
to you that this is a good canvassing 
point, and that the man who lays his 
money away at the risk of loss can 
be appealed to to take out insurance, 
particularly in the form of endow- 
ment policies, where there is no 
chance of loss, no chance of deprecia- 
tion, and with a certainty of not only 
having insurance, but receiving back 
an amount in cash in excess of the 
cost. 

Existing conditions should encour- 
age you to greater effort. In 1893, 
when there was far less prosperity, 
and basic conditions were not s0 
sound, an unusually large volume of 
insurance was written largely due to 
the fact that the one security which 
was not affected by conditions and 
which was always worth par, was the 
insurance contract. Times like these 
only enforce the value of putting sav- 
ings into an insurance contract or 
of carrying a large line of insurance 
as a protection to other investments 
—Travelers Record. 
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SECURITY VALUATIONS. 
As intimated in our issue of last 
week the action of the Massachusetts 
Insurance Department in refusing to 
follow the plan of valuing securities 
outlined at the meeting of. Insurance 
Commissioners held in this city Nov- 
ember 21, bids fair to nullify all that 
has been done. 

Some State departments have noti- 
fied companies to use the 1906 figures 
and other officials who were opposed 
to the method when under discussion 
here have expressed a willingness to 
abide by the wishes of the majority. 
But with such an important State as 
Massachusetts different 
valuation, nothing will be gained from 
the made in other States. 

Strange as it there is 
also considerable opposition on the 
part of company managers. It is 
held by managing fire under- 
writers that no comparison can con- 
sistenily be made as between fire and 
life imsurance companies, 


requiring a 


concession 


may seem 


many 


The latter must have permanent 
investments and hence high-grade 
bonds, whose sure rate of interest 


and terminal value afford an excellent 
channel for accumulated: assets, 

That such not ne 
cessarily affected by the rise and fall 


institutions are 
of market value. 

On the other hand a fire insurance 
company any time be called 
upon to its assets into cash 
with which to existing, heavy 
Bonds and high grade secur- 


may at 
convert 
pay 
losses. 
ities are the most available portion of 
a company’s assets for this purpose. 
In such a sale, nothing more than 
the market price could be secured. 
Hence it is held that the integrity of 
the business demands the use of cur- 
rent prevailing values, 

One thing is certain. Many fire in- 
surance companies have decided that 
no matter various State insur- 
ance departments may require, their 
statements will contain figures based 
upon present market values. There- 
fore companies not using such figures 


what 


EASTERN 


will feel called upon to make some 
note of explanation, which will afford 
an opening for constant disparage- 
ment upon the part of competitors. 

It begins to look as though com- 
panies will have to meet the situation 
as it exists ‘and make the best of it. 

In an article appearing elsewhere 
Arthur E, Childs, president of the 
Columbian National Life, of Boston, 
outlines a plan upon which he believes 
bonds should be valued, the rate of 
interest being an important factor 
in determining the figure. 





MEANS WHAT IT SAYS. 


Probably no event has_ occurred 
during this year that excited greater 
interest among life insurance 
panies and field men than the 
nouncement of the new departure of 
the Mutual Benefit Life, complete de- 
tails of which appeared in The Hast- 
ern Underwriter of last week. 

Several inquiries have 
at our office asking if a mistake was 
not made in stating that cash sur- 
render, extended insurance and paid 
up values were provided in 
lapse after the payment of a quarter- 
ly premium only. The clause in the 
policy bearing upon 
reads: 

“At the end of any policy year dur- 
ing the whole of which this policy 
shall have been in force, or within 
one month from default in premium 
payments, the owner shall have the 
following options, etc.” 

As the “default in premium 
ments” may be after the first quarter, 
been paid, that 
values were accordance 
therewith. Inquiry at the home office 
of the Mutual Benefit substantiates 
our statement in this regard. Policies 
are non-forfeitable from date of issue, 
whether an 
quarterly premium has been paid. 

Even among competitors, unstinted 
praise is given the Mutual Benefit 
Life for its extreme liberality. A life 
insurance statistician writes that it is 
“the greatest innovation of 
years.” The officer of a 
and an actuary—says 
given. Another says that it is a great 
step in advance if the 
tends the policy to apply as we con- 
strued it in our issue of last 
One of the best informed general 
agents in the Metropolitan field tele- 
phoned our office for additional infor- 
mation and before ringing off 
that the Mutual Benefit had truly “set 
the pace,” 

We merely cite these incidents as 
indicating the keen interest shown in 
the step taken. 

* * * 


com 
an- 


been made 


case of 


this question 


pay- 


has we assumed 


provided in 


annual, semi-annual or 


recent 
com pany-— 
too much is 
company in- 


week. 


said 


For the past two years the expense 
element of the life insurance busi- 
ness, and the most successful method 
of regulating same, have been prin- 
cipal topics of discussion among com- 
pany officials. Legislatures have un- 
dertaken to map out a course to fol- 
low, but nothing that has been done 
will prove so effective as this step by 
the Mutual Benefit Life. If substan- 


tial money values are to be given in 
case of lapse after the payment of a 
quarterly, or even an annual premium, 
the question of expenses must receive 
serious consideration in order to car- 
ry out contracts and escape insolv- 
ency. 

That the Mutual Benefit Life will 
be allowed to occupy alone the ad- 
vance position taken is not probable. 
The Pittsburgh Life & Trust has an- 
nounced values in all policies on the 
limited payment life or endowment 
plan, and it is well known that many 
companies contemplate the announce- 
ment of new policy forms before Jan- 
uary first. 

Changes of this nature should and 
will be of benefit to the solicitor in 
the field, proving more than an oft- 
set to the effect of the little unpleas- 
antness of the past two years. 





BURGLARY INSURANCE 
TIONS. 
Judging by the serious expressions 
on the faces of burglary insurance 
Inanagers when talking about the ex- 
perience in this branch of underwrit- 
ing tor the year 1907, the net results 
to the companies have not been any 
too rosy. For several years compe- 
tition has resulted in increased ex- 
penses, lower rates and heavier losses. 
Margins have been cut pretty close to 
the edge, so that it now appears neces- 


CONDI. 


Sary to take an additional brace or 
“tumble over.” 
While the necessity for some pro- 


tective action is apparent, there seems 
to be a fear upon the part of man- 
getting for this 


agers of together 


purpose, 
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CONSERVATISM JUSTIFIED, 


The serious banking troubies 
in New York last month, when seven 
or eight banks and trust companies 
closed their doors and numerous oth- 
ers narrowly escaped doing so, have 
important for surety under- 


very 


lessons 
writers, 

In the first place, the episode snows 
beyond doubt the wisdom of keeping 
down one’s depository-bond commit- 
ments to very moderate limits. Al- 
though bankers well knew that the 
tight-money stringency this fall would 
be exceptionally acute and might lead 
to serious credit disturbances, yet no 
one suspected that we were on the 
verge of a veritable panic, Least of 
all could any surety manager have 
the cataclysm or prepared 
himself for it, except by so limiting 
his risks as to be prepared for such 
a contingency.—F. & C. Bulletin. 


Timely Aid, 


foreseen 





The Providence, R, L, Evening Bul- 
letin of November 29, contained the 
following editorial comment on the 
value of life insurance companies in 
furnishing financial aid during periods 
of depression: 

“At the height of the recent finan- 
cial stringency in New York a feature 
of the situation was the free lending 
to policyholders on the part of the 
great life insurance companies. It is 
Stated that some eight millions ip 
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currency was in this way placed in 
circulation, to the very substantial 
relief Of Many persons who Were tem- 
porarily embarrassed. ‘hus not only 
a considerable relief was allorded, buc 
attention was drawn aiso to a Leaiure 
of the insurance business commonly 
overiooked. 

Modern life insurance is largely a 
system of savings banking, and many 
companies lend to poicyhoiders—al- 
ter a fixed period, generally about 
three years—approximateiy a third 
ot the amount of premiums paid in. 
‘the New York companies have been 
loaning money in this way at five per 
cent. annual interest. No one will 
begrudge them the resulting adver- 
tisement of a wider knowledge of the 
Many advantages life insurance has 


to offer. It is one of the most nola- 
bie contribuuons of an advancing 
civilization to the general weitare. 


The only danger, as has been conclu- 
Sively shown, is that the control ot 
the immense funds accumulated by 
the companies may get into the hands 
of ambitious and unscrupulous men. 
With that caretully guarded against, 
these institutions are in a position to 
render timely aid in periods of trou- 
bie, in addition to fulfilling the bene- 
ticent purpose tor which they are 
primarily designed.” 
Life Insurance at all Times. 

The writer has taiked during the 
last three or tour weeks Wilu man) 
of the representatives of this cum- 
pany who are each day devoting 
themselves with untiring ebergy to 
the work of writing appiicauons. 
Some of them have remarked tuat it 
1S aimost Imposslbk just DOW to gel 
& business man to alk about any- 
thing save tight money and the dil 
ficuity of getting cash. My reply has 
been, “What better subject do you 
Walt @ Man ¢o talk to you about?” 
And this week | wanttosay to every 
calvasser of the New York Lite that 
the thing We ai! want to talk to every 
man We are trying to insure is “ugut 
money.” Money is bard to get—tu 
the rich, the midale class and to ail 
except those who are hoarding it. 
The latter should be induced where- 
ever possible to put some of the 
money thus kept in secret hiding 
places into life insurance, where it 
will bring them, under certain con- 
ditions, a greater return than they 
could secure in any other way. When 
afiairs are such that almost aby mau 
it he were to die today would leave 
an estate less valuable than he would 
have lett if he had died sv, 6U or 9U 
days ago, because of the temporary 
Surinkage in vaiues, it is the insur- 
ance man’s opportunity. You shouido r 
dodge it. You should take advantage 
of it. You shouid drive it home to 
every man’s mind, and with it the 
startling tact that were he to die to- 
day it would be next to impossible 
for his family to realize dollar for 
dollar on the securities that he bought 
even a little while ago. Neither should 
the man’s family or estate be put in 
the unfortunate position of sacrificing 
assets. True, by waiting, values may 
come back, but there are times when 
people can’t wait for values to in- 
crease. It may take years.—New 
York Life Bulletin, 











C, A, R. Gottsman Resigns, 


C, A. R. Gottsman has resigned as 
New York manager of the Central 
Accident Insurance Co. While Mr. 


Gottsman has not announced definite- 
ly his plans for the future, he will in 
all probability engage in the fire in- 
surance business, with which line he 
has had considerable experience. 

No announcewent has as yet been 
made regarding a successor. 
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ORGANIZED AT LAST 


SUBURBAN ASSN. FORMED. 


Territory Adjacent to New York City 
to be Under Government— 
Shallcross President, 





After numerous ineffectual attempts 
put forth within the past three years 
the Suburban Fire Insurance Ex- 
change was successfully launched at 
a well attended meeting of managing 


underwriters held in the New York 
Board rooms on Tuesday morning. 
The call for the gathering had been 


issued some days previous by Depu- 
ty Manager Hoyt, of the Liverpool 
and London and Globe, who has iong 
been active in the association move- 
ment and who has labored unceasing- 
ly to effect its consummation, The 
by-laws of the organization consist of 
twelve articles, providing in  sub- 
stance for the immediate creation of 
county boards in the New York coun- 
ties of Westchester, Rockland, Put- 
nam, Queers, Suffolk, Nassau and 
Richmond. Ail iocal agents must 
join such associations, and as a quali- 
ucation of membership must lake 
the piacing of fire insurance their 
main business and have an establish- 
ed office. Commissions will be limit- 
ed and the brokerage is restricted to 
ten per cent. The laiter figure too 
can only be paid agents controlling 
lines in counties outside those in 
which they reside. General agents 
are forbidden to have a direct or re- 
mote interest in any local agency. 
All policies covering property in the 
Exchange territory must guarantee at 
least SU per cent. of insurance to 
value if writien specifically or 100 
per cent, if written blanket, except on 
household furniture in use valued at 
than $2,500. 

Cecil F, Shailcross, manager of the 
Royal, one of the leading companies 
in the suburban territory, was elect- 
ed president of the new association, 
and Joseph McCord, secretary of the 
Hanover Fire, its vice-president, 

The selection of a secretary, who 
will be the active man in the organi- 
zation, will be taken up later, 

Without detracting in the least from 
the efforts of others, it is highly im- 
probable that the Suburban Fire In- 
surance Exchange would ever have 
been formed had it not been for the 
work of J. R. McCay, who for months 
labored patiently, constantly and dip- 
lomatically in bringing together dis- 
cordant elements. ‘Time and again 
the organization was all but launched, 
but invariably some obstacle, insur- 
mountabie at the time, presented it- 
self, defeating for a season the pur- 
pose in view. As the office of secre- 
tary is a most responsible one, the 
success or failure of the whole move- 
ment depending in large measure up- 
on the competency of the man in 
charge, his selection will be awaited 
with the closest interest, 


REARRANGES NEW YORK FIELD. 


less 








Security of New Haven Selects New 
Special Agent for Empire 
State. 





On the first of the new year Percy 
B. Jarvis will become special agent 
in New York State for the Security 
of New Haven, succeeding C. E. 
Stroebel, transferred to Philadelphia 
as assistant to General Agent Stuart. 
Mr. Jarvis is a graduate of the Han- 
over Fire office, where for some years 
passed he has been a daily report ex- 
aminer. He is a brother of E. Stan- 
ley Jarvis, Bastern New York special 


of the Hanover, and possesses many 
of the qualities of that clever young 
field man. Mr. P. B. Jarvis will make 
headquarters at Syracuse, 





TO BE HANDLED DIRECT, 


Philadelphia Companies ‘ose Their 
Long Maintained New York 
State Agency. 


At the close of the present year 
the New Yora State agency of the 
late Charles R. Knowles, of Albany, 
maintained for fully forty years, will 
be closed, the companies represented 
—Insurance Company of North Am- 
erica, Alliance and the Phiiadelphia 
Underwriters—concluding to handle 
the territory direct from their respec- 
tive head offices in future. A. C. 
Shafer, who was long chief assistant 
to Mr. Knowles, will have immediate 
charge of the work for the two inde- 
pendent corporations, while General 
Agent W. A. Holman will look out 
for the interests of the Philadelphia 
Underwriters. 

The Pennsylvania Fire, which was 
also in the Knowles office, transferred 
its State representation to Dan, Pren- 
tice of this city, several months ago. 





HELD ROUSING MEETING. 





Syracuse Agents Heartily Welcome 
Secretary Putnam of Na- 
tional Association. 


A cordial welcome was extended 
Secretary Henry H. Putnam, of the 
National Association of Local Fire In- 
surance Agents, by the local agents 
of Syracuse, N. Y., at the St. Cioud 
Hotel, on Monday night., H. W. 
Greenland presided at the gathering 
and made an address, as did also N. 
B. Woodworth, August Steinbicker, 
Stanley G. Smith and others, 

Mr, Putnam reviewed tersely the 
work of the National Association dur- 
ing the twelve years of its existence, 
pointing out especially what it had 
accomplished to advance the best in- 
terests of companies and their local 
representatives. 

Syracuse agents feel that the crea- 
tion of the local organization will 
prove decidedly beneficial, It is prob- 
able that quarterly dinners will be 
held, thereby enabling agents to get 
together and by frank discussion re- 
move many misunderstandings, 

From Syracuse Mr. Putnam went 
to Rochester, where on Wednesday, 
he met the agents at the local board 
rooms, going thence to Buffalo and 
meeting the agents on Thursday. 





Driving Collections, 
At this season the special agent is 
performing the none too agreeable 
task of forcing collections, and will 
keep systematically at the work until 
the close of the year. Some compan- 
ies, taking time by the forelock, in- 
struct their field men to watch agents 
accounts about September first and 
to lose no effort to have money due 
well in hand before the books are 
closed for the twelve months. Fol- 
lowing the recent flurry in the money 
market, many agents reported their 
inability to make prompt collections 
and begged time from their compan- 
ies. With the return to normal finan- 
cial conditions, however, the reason 
for leniency has passed, and the 
agents should use every endeavor 
either to get cash for outstanding pol- 
icies, or secure the return of same 
for cancellation, thus reducing the lia- 
bility of their companies and releas- 
ing to surplus money now tied up in 
reserves, 





UNDERWRITER. 


AFTER EXCELSIOR FIRE. 


(Continued from page one) 


same time there was a promissory 
note delivered to the Borough Bank 
for $25,000, payable on demand, and 
made by this man, and there also was 
put up as collateral security for this 
note 2,500 shares of the capital stock 
of the insurance company. 

On Aug. 2, 1907, according to the 
Attorney-General, there was delivered 
to the Borough Bank a note for $13,- 
250, and as collateral security ther 
was delivered a certificate purporting 
to be for 900 shares of the capita: 
stock of the imsurance company. An 
other note, dated July 29, 1907, mad 
by another incorporator of the Ex 
celsior Fire Insurance Company, for 
$37,500 was delivered to the Borough 
Rank, and the collateral security in 
this instance aJso was for 2,500 shares 
of the capital stock of the insurance 
company. On the same date another 
note for $36,750 was delivered to the 
Borough Bank and a certificate pur 
porting to be for 2,450 shares of the 
insurance company was put up as col 
lateral security. Nothing has ever 
been paid in on any of these notes, 
says the Attorney-General, 

But $12,500 Real Money. 


The Attorney-General goes on to 
say: “Apparently the only real 
money that went into the capital 


stock and surplus of the company, as 
represented by the transacuons in 
the Borough Bank, was a certified 
check on the National Bank of North 
America for $12,500. This check, to 
gether with the notes referred to, 
made up what purported to be a cred- 
it in the Borough Bank of $150,000. 
The fact is, however, that the Bor 
ough Bank never paid to the makers 
of these notes any money whatever, 
and they were delivered to the Borough 
Bank under a contract or agreement 
made between Maxwell, Gow and oth. 
er incorporators of the Excelsior Fire 
Insurance Company and Maxwell and 
ether officers and directors of the 
Borough Bank to the effect that a 
credit sholld be made to appear on 
the books of the Borough Bank to 
the insurance company in the sum of 
$150,000, which should be entirely fic- 
titious as to $137,500 thereof, and 
further that the insurance company 
should not be entitled to and should 
not draw against that credit at any 
time to such an amount as would 
reduce the sum below $137,500 until 
such time as the insurance company, 
out of its income and profits, or the 
makers of the notes should pay the 
same. In other words, the incorporat 
ors of the insurance company, after 
having made sworn statements to the 
Superintendent of Insurance that the 


capital stock and surplus had been 
entirely paid in, were proposing to 


make the capital stock and surplus 
good out of the income and profits of 
the company. In pursuance to that 
agreement, Maxwell and other offi- 
cers of the Borough Bank caused to 
appear on the books of the bank a 
credit to the insurance company of 
$150,000. " 

“The other $150,000 of the capita! 
stock and surplus of the company 
was represented by a credit of that 
amount to the insurance company 
on the books of the Oriental Bank. 
According to the assistant cashier of 
the Oriental Bank, there was deliver 
ed to that bank on Aug. 6, 1907, three 
checks to the amount respectively of 
$750, $12,500 and $136,750. The first 
itwo checks were paid, the check 
for $136.750 was a cashier’s check of 
the Oriental Bank and represented 
the proceeds of a loan by that bank 

Has Excessive Lines. 

“The statute requires that the cap- 
ital stock and surplus of an insur- 
ance company shall be invested in 
proper securities. The Excelsior Fire 
Insurance Company never invested 


any of its capital stock and surplus. 
Section 24 of the Insurance law pro- 


vides that ‘An insurance company 
shall not write any policy involving 
a risk of more than 10 per cent. of 


its capital and surplus.’ 

“The risks accepted by this insur- 
ance company included one for $165,- 
000, two for $100,000 each, two for 
$50,000 each and one for $36,000.” 

The Attorney-General says that on 
Oct, 25, the day the Borough Bank 


closed its doors, the directors adopt- 





ed a resolution repudiating the loan 
of $137,500 to the Excelsior Company 
as “having been first disclosed to 
the beard of directors on Oct. 24, 
907, and haying been made without 
the knowledge or authority of said 
board, is neither deemed nor admitt- 
ed to be a valid transaction with 
this bank; that this board now repud 
iates the transactions; that there is 


no money on deposit to the credit of 
the said Excelsior Fire Insurance 
Company in this bank: that there is 
no loan here to the credit of said fire 
insurance company; that counse] to 
this bank be directed to communicate 
this information to the said Excelsior 


Fire Insurance Company; that de- 
mand be made that Howard Maxwell 
and William Gow at once clear up 





anv apparent 
this bank.” 
Statement by President Armstrong. 
P. B. Armstrong, the president of 
the Excelsior Insurance Company, de- 


liability on the part of 


nie d today that there was a possibility 
of a receiver being appointed. 

“It is absurd on the face of it,” 
said Mr. Armstrong. “The affairs of 
this company are in good condition, 
and so far as I know there has never 
been any wrong doing. We have 
plenty of money in th treasury, and 


the company is in a flourishing con- 
dition. I do not see how the Attor- 
ney-General or anyone else can ap- 
point a receiver, 
“Under the law the Insurance De 
partment has to give us sixty days in 


which to show that our finances are 
unimpaired, and if at the end of that 
time it is shown that they are im- 
paired, then and only then can a re- 
ceiver be appointed.” 

The Excelsior was formed to write 
class insurance. It ignored local 


agents, soliciting business 
brokers or special representatives. At 
Buffalo, Rechester and other points 


in the State it captured a large num 


through 


ber of risks. Up to this time it has 
not had a loss, and President Arm- 
Strong is more firmly convinced than 
ever that the Excelsiors’ plan of op- 


eratic n is the proper one for writing 
fire insurance. 


OPENS BRANCH OFFICE. 
Home Fire Decides Upon its Future 
Representation. at Boston— 
Names General Agents. 

As the result of mature reflection 
and following several visits to Boston 
of Vice President Correa and Assist 
ant Secretary Ludlum, the Home of 
New York, has decided upon its fu- 
ture representation at the Hub, a 
course rendered imperative by the 
late death of F. O. Carpenter, its 
long time agent there. The company 
will open a branch Office, placing in 
charge thereof, as_ general agents, 
Frederick A. Witherbee and C. F. Sim- 
mons. Both gentlemen have been in 
the service of the Home for years, 
and ‘possess to a peculiar degree the 
confidence of its managemeat. Mr. 
Witherbee is the company’s Massa- 
chusetts State. agent, while Mr, Sim- 
mons is field man in the same terri- 

tory. 





Messrs, Lyman, Richie and Com- 
pany have been appointed second 
agents at Chicago for the Rhode Isl- 
and Insurance Company of Provi- 
dence. 





OUT OF CALIFORNIA. 


State License of Three Strong Com- 
panies Cancelled by the Insur- 
ance Commissioner. 


law, 
State 
revoke 


Under the enacted last year, 


permitting Insurance Com- 
the 


company 


the 
missioner to license of 


any insurance appealing 
from the decision of a State to a Fed- 
eral Court, Insurance Commissioner 
Wolfe, of California, declined to per 
mit the Commercial Union, the Pala- 
tine, and the Williamsburg City Fire 
Insurance Companies continuing in 
business in that State At the time 
of the earthquake in San Francisco, 
policies of the companies named con- 
tained a strong clause expressly ex- 
empting for all liability caused direct- 
ly or indirectly by earthquake. Nat- 
urally and properly they refused pay- 
ment thereunder when claimants 
made demand upon them, and feeling 


that the issues involved should be 
triel in tribunals uninfluenced by 
local considerations, insisted that the 
cases be heard before Federal and 
not State judges. For this heinous 
offense they are now excluded from 
California, and the citizens of that 
commonwealth prohibited from get- 
ting indemnity in three sound and 
highly reputable corporations. The 


Pacific Coast department of the Com- 
mercial Union and its subsidiary, the 
Palatine, report direct to London 
Whether the home cffice management 
of the companies will endeavor to 
mandamus Commissioner Wolfe and 
compell him to issue licenses or not, 
is unknown here. 
DROPS DEAD. 
P, C. Royce, Long Secretary of Hart- 
ford Fire, Dies of Heart Disease 
—A Once Prominent Figure. 


While upon a platform at the Grand 
Central Station in this city, prepar 


ing with his wife to take a train for 
Hartferd. Philander C, Royce, secre- 
tary of the Hartford Fire Insurance 
Company, was on Sunday afternoon, 
stricken with heart disease, and al- 
though a physician was hastily sum- 
moned, he died within a short time 


The body was taken to Hartford and 
was laid in its final resting place. 

In his 69th vear and an executive 
ef the Hartford Fire since 1881, Mr. 
Rovce was once a prominent figure in 
underwriting circles, though of recent 


years he was seldom seen outsides 
of his office His connection with 
insurance interests began in 1865 


when he received the Joliet, Ill., local 
agency of the Hartford and other 
companies. Twelve months later he 


wept into the field for the Merchants 
of Chicago. Later he became a spec 
jal agent for the Hartford Fire, and 
in 1881 was made its assistant sec- 
retarv, being advanced to the secre- 
taryship, five years later when C. P. 


Whitney 
dency of 


went out to take the presi- 
Orient. He had charge 
of the company’s Southern business 
and until advent of Mr. Bisse! 
nto the office, was active in the man- 
agement. Mr. Royce was of a kindly, 
sensitive disposition and had many 
warm friends in the business. Be- 
sides a widow he leaves a son, for 
merly in the. field for the New York 
Inderwriters’ Agency, but now liv- 
ing in Mexico. 


the 


the 


MacEnaney to Have General Agency. 


lL. S. MacEnaney retires from the 
Chicago firm of MacEnaney and Hen 
gle, who conduct a local and general 
agency, and on January 1, will open 
an agency on his own account. He 
will take with him the general agencv 
of Dixie for Illinois and Indiana and 
Cook County management and local 
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agency of the Dixie, Walla Walla & 
Milwaukee German. Horatio Brain, 
formerly with Traders, and now with 
Western Department London & Lan- 
cashire, will become special agent of 
the Dixie in Mr. MacEnaney’s general 
agency. 
DRIFTING TO REID. 
All But Two Companies Formerly 
Banta Agency Secure New Lo- 
cal Representation. 

Endorsed ‘by the executors of the 
Banta estate and warmly commended 
by A. M. Thorburn, Wallace Reid had 
no great difficulty in persuading the 
managers of the Mechanics, Reliance 
and the Union Insurance Companies, 
all of Philadelphia, that it would be 
the part of wisdom to appoint him 
their Metropolitan District agent. This 
course had previously been taken by 
the Westchester, Colonial and the Dix- 
ie, so that Mr. Reid now represents 
six companies formerly in the Banta 
office. He is likewise agent for the 
American, of Newark; Providence, 
Washington and the Camden Fire, the 
whole constituting one of the strong- 
est writing aggregations to be found 
in the country. There yet remains 
to be placed the agency of the Penn- 
sylvania Fire and the Fireman’s 
Fund. It would not be surprising if 
one of these institutions did not find 
its way into the Reid fold. Agency 
Superintendent Dawson, of the Penn- 
sylvania was in town Thursday and 
Friday of last week, and it is reported 
simmered the proposition for his com- 
pany down to two offices. 

Mr. Reid is credited with having 
purchased the records of the Banta 
agency. All clerks in the latter of- 
fice have been notified that their ser- 
vices will not be required beyond 
the present week. The building lease 
will likely be disposed of next, and 
the once powerful Banta agency will 


n 


soon exist in memory only. 
Meantime Mr. Thorburn is happy 
in his cld place at the Sun Fire of- 


fice, and the management, both here 
and abroad are highly pleased at his 
retention. To be sure he has been 
widely written up as a result of his 
contemplated move, but he is none 
the worse for that and is as fit today 
to shout and fight for his company 
as he ever was. 





Special Agent for North River Fire. 

F. T.. Lockwoecd, at one time in the 
field for the Phenix of Brooklyn and 
more recently junior member of a 
Baltimore general agency firm, has 
been avpointed special agent of the 
North River Fire Insurance Company 
of New York. for Virginia, West Vir- 
ginia and North Carolina. Tempo- 
rarilv he will make headquarters at 


Raltimore, locating later at Raleigh. 
Mr. Lockwood succeeds L. V. Bently 
lately resigned. 


Leaves Field to Take Special Agency. 


Charles R. McCabe, special agent 
Agricultural in Wisconsin and Tllinois, 
will on January 1, enter into nartner- 
shin with Mr. Hengle under the firm 
of McCabe and Hengle, and will have 
Cook County management of Agricul- 
tural and will also have agencies of 
American, Securitv, American Cen- 
tral. and Dixie. P. P. Whipple. now 
special agent of the Dixie in Illinois 
and Indiana, will sueceed Mr. Me- 
Cabe in field on January 1. 


National Fire Creates New Office. 

Maior F. D. Layton. a Jong time and 
valued employee of the National Fire 
of Hartford, has been appointed to 
fill the newly created office of gener- 
al agent at the home office of the 
company. 
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LOSS PROBABLY TOTA L. 


The Good Companies and the Skates 
Interested in Jersey Mill Will 
Have Little Salvage. 


A couple of weeks ago fire destroy- 
ed the entire plant of the Ashley Silk 
Company at Hackettstown, N. J., dis 
closing as being interested thereon a 





few most reputable companies, and a 
long list of skates. Insurance ag- 
gregating $60,500 $16,500 
being on building; $39,500 on machin- 
ery and $4,500 cn stock. The loss is 
now reported to be total and the as- 
sured will have a merry time attempt- 
ing to collect from some of the con- 
cerns quoted. The decent companies 
involved were induced to take small 
lines upon the plea that the Hartford, 
the Aetna, and similar offices had 
policies. It now developes that these 
companies are not interested having 
ceased carrying the risk when their 
original policies expired. 

Little sympathy is expressed by 
underwriters for the owners of the 
plant, who although able to material- 
ly improve their risk and secure a 
better rate thereon, through the ex- 
penditure of a very modest sum of 
money, flatly declined to take such 
acticn, and treated very cavilerly 
these proffering such advice. 


TITLE TO PROPERTY. 


is carried; 


Virginia Court Passes Upon Interest- 
ing Question. 





Judge Buchanan wrote the opinion 
in the Clarke Co., Va., insurance case, 
and it is filled with interesting points. 
The facts agreed show that C. K. 
Sowers, assignor of the plaintiff com- 
pany, was approached by an agent of 
the insurance company to take out a 
policy cn a threshing machine. The 
machine was encumbered by a deed 
of trust at the time it was insured. 
It was afterward destroyed by fire. 
and the insurance company was sued 
in the lower court, where judgment 
for $700 was procured. No questions 
were asked by the insurance agent as 
to title or incumbrances at the time 
the policy was issued, but the policy 
contained this clause: 

“This policy shall be void if the 
property hereby insured, or any part 
or item thereof, be or become in- 
cumbered by any lien by mortgage, 
deed of trust, judgment, or otherwise. 
either prior or subsequent to the date 
thereof.” 

“Upon these facts,” says the court 
in its opinion, “the insured was not 
entitled to recover where the condi- 
tion of a fire insurance policy is that 
it shall be void if the interest of the in- 
sured be other than’ unconditional 
ownership, or if the subject of insur- 
ance be a building on ground not 
owned by the insured in fee simple, 
the insured, by accepting the policy. 
is charged with notice of its contents 
and beund by its conditions. and the 
company. by issuing the poliecv with- 


out inquiry, does not waive the con- 
dition as to title and ownership un- 
less the facts were known to the 


company or its agent when the policy 
issued, or the company was 
chargeable with such knowledge; and 
that the insurance company is not 
obliged to return or offer to return 
the premiums voluntarily paid before 
notice of the fact that the policy was 
not in feree as a condition precedent 
to availing itself of defense to an ac 
tion on th poliev. 
orp: 

must, therefore. be reversed, and this 
eourt will render such judgment as 
that court oveht to have rendered.” 
Providence Police Capture Firebug. 


was 


In the capture of sixteen-year-old 
Daniel McGillicuddy, the Providence, 


judgment of the Circuit Court: 


R. I., police feel that they have ter- 
minated the active career of a fire- 
bug responsible for the epidemic of 
barn and storehouse fires that afflict- 
ed the city during the past two 
months. The young scoundrel con- 
fesses to have started eight fires, the 
net loss upon which is placed at 
$5,000. Revenge is thought to have 
been the impelling motive for his acts 
in most cases, 





INVADES THE NORTH. 





Florida Home to Enter Additional 
States—Whilden and Hancock 
its Eastern Managers. 





Whilden and Hancock, of this city, 


are now Eastern managers for the 
Florida Home, of Marianna, and on 
the first inst. the company’s agents 


in Maryland and West Virginia began 
reporting through the New York of- 


fice. Already licensed in the States 
named and Delaware, the company 


will enter New Jersey soon after the 
first of the new year. Formed in Jan- 
uary last, the Florida Home has a 
capital of $200,000, all subscribed for 
by leading bankers and merchants of 
its home State. The unpaid portion 
of the capital will be paid up within 
the next few months, and when this is 
done admission to New York and ad- 
joining States will be sought, the en- 
tire territory to be handled by Whil- 
den and Hancock. The institution has 
not only managed to earn its reserve 
during the eleven months it has been 
doing business, but has actually in- 
creased its net surplus, a most credit- 
able performance. The Florida Home 
is regularly admitted to North Caro- 
lina, South Carolina, Georgia, Flori- 
da, Alabama, Mississippi, Louisiana, 
Indiana, West Virginia and Illinois. J. 
H. Carter is its president; W. H. Mil- 
ton and Moses Guyton,  vice-presi- 
dents: H. P. Mulkey, secretary and 
treasurer, and M. Guyton, Jr., auditor. 


LOCK HORNS. 


Memphis Agents Refuse 
Wheeler 


to Accept 
Bureau— Managers 
Insist. 


Neither the company managers who 
are eager that Memphis, Tenn., rates 
be fixed by the Wheeler Bureau, nor 
the local agents who insist upon mak- 
ing their own tariffs seem disposed 
to yield an inch from their respective 
positions. As a consequence it is im- 
possible to secure definite action one 
way or the other. The Wheeler Bu- 
reau now makes rates at the other 
leading Tennessee cities, and its sup- 
perters claim it is in position to 
promptly and economically take up 
the work at.Memphis. The agents 
strenuously object, however, to the 
proposed plan, and as the city is a 
profitable one, company executives are 
not disposed to crowd their local rep 
resentatives, 


Rating of Mercantile Risks. 


Among other measures passed at 
the latest meeting. of the Underwrit- 
ers’ Association of the Middle De- 
partment, was the following concern- 
ing mercantile risks: 

“When under protection risks class- 
ed as mercantile, and to which the 
mercantile schedule adopted by the 
Underwriters’ Association of the Mid- 
dle Department is designated to be 
applied, shall be rated with co-insur- 
ance or reduced rate average clause, 
and for the absence of such clause 
there shall be added 30 cents on 
brick, and 20 cents on frame build- 
ings and contents.” 
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ROUGH ON DUBUQUE F. & M. 
General Agent Says Assured Had to 
Employ Counsel to Collect Losses 
—Other Charges. 


That the Dubuque Fire and Marine, 
of Iowa, had a serious disagreement 
with Robert R. Tuttle, of Syracuse, its 
manager for New York and Pennsyl- 
vania, and that the company recently 
sent on a special representative to 
look after its interests in the two 
State is well known. No idea as to 
the nature of the trouble, however, 
could be had until Mr. Tuttle made 
the following statement: 

“As to my disagreement with the 
Dubuque Fire and Marine Insurance 
Company, I beg to state that in Au- 
gust, 1905, at Secretary Schrup’s re- 
quest, I went to Dubuque, and we en- 
tered into a five-year contract where- 
by I became their manager for New 
York and Pennsylvania, which States 
they proposed to enter. The con- 
tract provided that I was to select 
their agents and supervise their busi- 
ness; that all of their business in 
my field was to be written and re- 
ported through my office; that I was 
to receive an overwriting commission 
of 10 per cent. of the net premiums 
and a contingent of 10 per cent. on 
the net profits, and that all agents’ 
checks were to be sent by me to 
the home office and thus avoid the ex- 
pense of exchange enforced by Syra- 
cuse banks. My 10 per cent. over- 
writing commission was to be paid 
to me each month, upon the receipt of 
my account, 

“The first fiscal year expired January 
1, 1907. At that time I had given the 
Dubuque about $100,000 net premiums, 
with losses of $28,000. I had ap- 
pointed 250 agents. After deducting 
expenses and losses the Dubuque’s 
net profit was about $40,000. The 
Dubuque ordered me arbitrarily to dis- 
continue 100 of the agents, leaving the 
selection to me, on the ground that 
while the business looked all right, 
it was coming in so fast for a new 
company in this field that there must 
be something wrong about it. My 
1906 business for the Dubuque was 
more than one-third of their entire 
business in the United States, and 
the loss ratio of 28 per cent. on my 
business reduced their general loss 
ratio 7 per cent. 

“From the first the Dubuque did 
not pay my overriding commissions 
when due, and after June, 1906, they 
discontinued paying me anything at 
all, so that for fifteen months I 
worked for them for nothing, and 
went to thousands of dollars of ex- 
pense on their behalf. Neither have 
they paid me my contingent commis- 
sion for the first year. They either 
entirely ignored my letters asking for 
settlement or else replied that they 
were too busy to give the matter at- 
tention, Secreary Schrup came to 
Syracuse in April, 1907, and wanted 
me to accept a new contract at 5 per 
cent, overwriting commission. This 
I declined and demanded settlement 
for the long overdue overwriting com- 
missions and the contingent commis- 
sions. He claimed never to have seen 
any of my letters in the matter and 
promised prompt settlement upon his 
return to Dubuque. I had faithfully 
sent him the agents’ checks in set- 
tlement of their balances, and have 
continued to do so up to the present 
moment, and have not a dollar of 
their money in my possession. 

“In August, 1907, the Dubuque or- 
dered the agents I had appointed to 
report direct to the home office. 

“My attorney, Hon. Theodore E. 
Hancock, former Attorney General of 
New York State, has brought action 
on my behalf against the Dubuque for 
overwriting commissions long past 
due; for contingent commission long 





past due; for breach of contract and 
damages in the sum of $109,576.43 and 
interest, costs and disbursements, 

“The Dubuque makes a counterclaim 
of $120,000, alleging that I have caused 
their agents to leave them, and that 
they have, in consequence, lost the 
business; yet these were the agents 
they wanted taken up, and this was 
the business they were afraid to ac 
cept, 

Reinsurance of German National. 

“For three years I was general 
agent for the German National Insur- 
ance Company, for New York State 
only, outside the metropolitan district. 
Being hard hit in the San Francisco 
fire, the German National reinsured 
in the Dubuque in November, 1906. 
I had been giving the German Nation- 
al over $100,000 a year from an agency 
force established by me numbering 
293 agents. The business had al- 
ways been highly profitable. The 
German National paid the Dubuque 
$500,000 to reinsure its policies, of 
which reinsurance premium about 
$130,000 was in payment of business 
in the territory I had for the Dubuque. 
The day following the reinsurance the 
Dubuque tried to get me to relinquish 
Pennsylvania to Logue Bros., who had 
been general agents for the German 
National in that State. I declined un- 
less reimbursed for the expense to 
which I had been put in establishing 
the Dubuque in Pennsylvania. I was 
then threatened with wholesale can- 
cellations, the harassing of my agents 
and was led to infer that my whole 
agency plant would be ruined. I was 
also instructed to cancel where the 
Dubuque and German National had 
exposing lines, and told that I must 
refrain from writing in the Dubuque 
in the portions of the cities and vil 
lages where the German National had 
insurance. The Dubuque realized that 
the principal source of my income, i. e., 
the commissions from the German Na- 
tional, was cut off: also that they 
were not paying me my overwriting 
commission; but I still declined to 
relinquish Pennsylvania, and told the 
Dubuque they would continue to re- 
ceive the same good class of business 
from me, which, up to this time, had 
seemed to them as being already too 
large in volume. Another method 
adopted that effectually checked the 
agents’ business for the Dubuque was 
that company’s practice to refuse to 
pay to the agents return premiums 
on canceled policies of both the Ger 
man National and the Dubuque. 
Agents would request me to send 
them checks for the return premiums 
and I, in turn, would request a check 
from the Dubuque, which they ignor 
ed. Many of the agents reported the 
inatter to the State Insurance Depart 
ment, and shortly after would receive 
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their checks. Many others gave up in 
disgust. The Dubuque would take 
more than the sixty days legally al- 
lowed under its policies in which to 
pay losses, and claimants had to em- 
ploy lawyers or report the facts to 
the State Insurance Department. 

Company Makes Counter Charge. 

“The Dubuque, in its answer to my 
complaint, makes one serious allega- 
tion, for which it must eventually be 
called to account, to wit: That I 
fraudulently made or claimed to have 
made adjustments of numerous fire 
losses at sums greatly in excess of 
the amount of loss actually sustained 
by the insured. Answering this, I 
will state that I never adjusted a loss 
in my life, and the only men who 
have adjusted losses for my office are 
the following well-known adjusters of 
high character: Captain James Reid, 
of Buffalo: George R, Alexander, of 
Philadelphia; C, H. Hibbs, Albany; 
D. R. Alleweit, of Pittsburg; James 
L. Willard, of Syracuse, and my spe 
cial agents, Willis M. Gage and Geo 
W. Ingalls. It would be difficult to 
pick out adjusters who have led long 
er or more honorable and _ useful 
lives.” 


State Agent for Spring Garden. 


Hart Darlington, formerly speciai 
agent for the Spring Garden Insur 
ance Company in the West, has been 
appointed its State agent for New 
York, succeeding George P. Peck late 
ly resigned. Mr. Darlington will su 
pervise the company’s interests in the 
Empire State outside the Metropoli- 
tan District. He will make headquar 
ters at Syracuse. 


Home From Swing Round the Circuit. 


Secretary C. R. Watson of the 
Eagle Fire, returned to New York 
on Monday, after a visit with a num 
ber of the company’s agents in the 
South and West. While away M1 
Watson traveled via Atlanta, Dallas 
Louisville, Omaha, Minneapolis and 


Chicago, coming home from the lat 


ter city Everywhere he found the 
agents of the Eagle enthusiastically 
at work, confident of prosperous 


times during the coming 


year. 


Private Fire Department. 

Alfred G. Vanderbilt has installed 
a fire department on his estate, Oak 
land Farm, five miles from Newport 
It consists of a hose cart, scaling 
ladders and 2,000 feet of hose. Fire 
hydrants have been placed at points 
of vantage. 





SURPLUS LINES. 


LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our o 


fice. Immediate binders given: 10 per cent 


commission paid. Send us full i 


formation; also a list of a few represented companies and the amounts th 


carry. 
below: 


A warranty will be required in some one of the companies mention 


London & Lancashire Fire Insurance Company; North British & Mercan 


tile Insurance Company; Liverpoo! & 
Phoenix Assurance Company, Limited: 


pany, Limited; 


London & Globe Insurance Company; 
Commercial Union Assurance Com 


Northern Assurance Company; Alliance Assurance Company 


Limited; Royal Insurance Company; London Assurance Company: Sun Insu! 
ance Company of London; Continental Isurance Company of New York; Fire 
man’s Fund Insurance Company of San Francisco: Home Insurance Company 


of New York; Hartford Fire Insurance Company of Hartford: Insurance 


pany of North America. 





Lolml- 


We invite Your Patronage and Promise Careful Attention to Your Jaterest 


MARSH & McLENNAN, 


T.ondon Office, 123 Bishopsgate Street 


New York Office, 54 William St. 


Chicago Office, 159 La Salle Street 


= ee ne nes oe res 


il 


GERMANIA 


FTRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


$1,000,000.00 
5,178,071.22 
1,094,932.62 


Cash Capital, 
Assets, 
Net Surplus, 


HEAD OFFICE: 
jor. William and Cedar Streets. 





Ins. Co. of America 


NEW YORK 





PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. © 





No. 68 WILLIAM ST., 
New York. 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


0080 


Surplus Line 
INSURANCE 


00 0 


Reliable Policies Only 


Freeholders Ins’ Co.. Topeka, Kans 

Travelers Fire Ins. Co., of Pine Bluff, 
Ark c 

of Chicago, TIL 


Federal Llyods, 


These 


Companies, 


~ vT 
SUN 
INSURANCE OFFICE 
OF LONDON. 


FOUNDED 1710 











United States Branch: 


54 Pine St.. New York. 


Western Department: 


171 La Salle St., Chicago 


Pacific Department: 
215 Sansome St., San Francisco 
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WESTERN HAPPENINGS. 





Call Bluff of Department Manager— 
Dean Schedule at 
Chicago. 

Chicago, Dec. 2. (Special Corres- 
pondence). There was quite a flurry 
among the members of the Chicago 
Board of Underwriters when a drastic 
letter was received from the head 
of one of the big western departments 
who holds a high position in one of 
the legislative organizations, saying 
that his company would not be bound 
by the rule applying to non-resident 
brokers. As is known the Chicago 
Board issues licenses to non-resident 
brokers so that commissions can be 
paid on Chicago property controlled 
vy outside omces, 

Vhis company mentioned sent in 
an appiucauon for a non-resident 
brokers iicense to be issued to one 
vi ils Slale agents. his seemed to 
be an unusuai request and it was 
heid up, the execulive committee evi- 
dentiy deeming it unwise to establish 
such a precedent. Alter a waue the 
Wesleln manager sent a letter to the 
associallon, saying that as its request 
lor the license bad been heid pack 
lt would not consider itseit bound 
vy lhe rules regarding non-resident 
brokers so far as its Own agents 
were concerned. 

Under the rules of the Chicago 
Board such a ietter means a resigna- 
tion from the association, and tle 
luanager Was interrogated by letter 
if bis aotice Meant he was resigning 
irom the board. 

Kividentiy ne cooled off for his reply 
Stated tne ietter had been dictated by 
a subordinate and was signed with- 
out caretui consideration as to its 
signincance, So his drastic epistolary 
emort was returned to him and 1s now 
not a part of the records, 

* * x 


By the way, there seems to be a 
noticeable deiay in putting the Vean 
schedule into effect in Chicago. It 
was adopted with the promise that a 
special committee be named to recom- 
mend the time to put it into effect. 
at that time, which was months ago, 
inere was doubt expressed as to the 
sincerity of the action. ‘The feeling 
prevailed that the local agents did not 
want rates disturbed but were forced 
to do something by the western man- 
agers. ‘the Western Union is busy 
getting the Dean rates promulgated 
ail over the west. It did not want 
agents in outside towns to point to 
Chicago us being excepted and de- 
ciare they would act only when Chi- 
cago did. 

So Chicago agents acted but the 
special committee has never report- 
ed. The Western Union has had its 
rating experts dividing upthe city, ac- 
cording to hazard, testing the sched- 
ule and getting data as to loss ratios 
on buildings and contents. The spe- 
cial committee has held a number of 
meetings and yet no definite step is 
made, 

As a matter of fact almost all the 
agents are opposed to any change in 
schedules, It will tend to upset the 
public, they claim, 

Whether the companies will force 
the issue remains to be seen. 


* * 


At the annual meeting of the West- 
ern Union it was decided to appoint a 
special committee to investigate con- 
ditions in anticompact States, define 
company rights and ascertain the sen- 
timent of State officials as to the 
extent companies might go in their 
operations. 

It was said then that the move was 
one to tide over the crisis that faced 
the organization. The committee was 
to report at a special meeting of the 


Union to be held this month. But 
now it is announced there will be 
no special meeting and as managers 
will be busy the early part of the 
year the whole matter will go over 
until the regular meeting next spring. 

This seems to bear out the inside 
gossip heard right after the Septem- 
ber meeting to the effect that it was 
merely a diplomatic step to steady the 
ranks and patch up matters until the 
next regular meeting. 

As a matter of fact those next to 
the throne did not expect the special 
committee to be able to do any thing. 
The State authorities are certainly in 
no mood to compromise or permit the 
word to go out that they are making 
it easier for corporations. The com- 
panies have known all along what limi- 
tations these are in anticompact 
States, but there has been so much 
talk about violation of good faith that 
some companies were ready to cut 
loose from all agreements. 

This led to the special committee 
so it will all have to be threshed over 
again at next spring’s meeting. 





LOCAL AGENTS IN CANADA. 





What the Recently Formed Associa- 
tion Across the Border Has Ac- 
complished. 





Though the Ontario Local Fire In- 
surance Agents’ Association has not 
numbered its existence by years, 
much has already been accomplished 
in the way of improving field condi- 
tions and the relationship between 
home office and agent. The Ontario 
Association no doubt has profited by 
the experience of the _ successful 
agents’ organization on this side of 
the border and company officers in 
Canada have likewise profited from 
that experience, thus enabling Cana- 
dian agents and their companies to 
come together on problems of mu- 
tual interest at the very start of or- 
ganization, without a long period of 
waiting and agitation and explana- 
tion. 

What Has Been Achieved. 

In a circular letter reviewing the 
work of the association, Secretary 
Campbell enumerates the following 
specific benefits: 

1st. It has directed the attention of 
the managers of companies to various 
abuses and grievances. 

2nd. It has been recognized by the 
Canadian Fire Underwriters’ Associa- 
tion, a Committee from that body hav- 
ing been appointed to confer with our 
Executive on October the 16th, in 
Montreal, which Committee has been 
authorized to continue to deal with 
matters brought up by the Associa- 
tion. 

3rd. It has had the effect in many 
local centres of causing the agents to 
get together and come to an under- 
standing of how to protect their cen- 
tre from the encroachments of out- 
siders, and how to deal with one an- 
other at home. 

4th. It has formulated a platform 
founded on right principles, which 
must put insurance on a more satis- 
factory basis from the Agent’s point 
of view, who intends to devote his 
time to the business, and which wili 
help the Managers to rid themselves 
of some abuses that have crept in, 
and thus make everything more pleas- 
ant. 

5th. It has come to stay and it is 
the privilege of every bona fide local 
agent to have a voice in its counsels. 


The Title Guaranty and Surety Co, 
of Scranton, has named as its Nebras- 
ka State Agents, H. E. Palmer, Son 
& Co., of Omaha. 








The death of Julius L. Clarke, of 
Newton, at one time State Auditor 
and Insurance Commissioner of Mas- 
sachusetts, is announced, 
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EXPENSE LIMITATION. 





Attorney General Jackson of New 
York Again Interprets Sec- 
tion 97. 





Under date of November 21, Attor- 
ney General Jackson of this State has 
rendered an opinion on the rulings 
by Superintendent Kelsey relative to 
Section 97. His opinion is as follows: 

“I beg to acknowledge your com: 
munication of the 12th ult., asking 
the opinion of this department as to 
certain rulings made by you in inter- 
pretation of section 97 of the Insur- 
ance Law, which limits the expenses 
of insurance corporations doing busi- 
ness in this State, and transmitting to 
this oflice the correspondence in which 
such rulings were made. The Secur- 
ity Mutual Life Insurance Company 
has submitted a brief questioning the 
correctness of the rulings sb made. 

“The rulings on which an opinion is 
asked, and the correctness of which is 
in question, are as follows: 

“In a letter under date of August 
10th, 1907, to Mr. M, M. Dawson, you 
held: 

““That the law permits only such 
expense allowances as can actually be 
realized under the Select and Ulti- 
mate method of valuation; in the case 
referred to not to exceed the net an- 
nual premium on the term policy less 
the tabular cost of insurance by the 
Select and Ultimate table up to the 
next anniversary of the policy.’ 

“A protest having been entered as 
to this ruling, you wrote to Mr, Fred 
W. Jenkins, General Counsel of the 
Security Mutua] Life Insurance Com- 
pany, under date of September 30th, 
1907, as follows: 

“It was clearly the intent of the 
Legislature to so limit the expenses 
ef life insurance companies for the 
procurement of new business that the 
premiums on such business would not 
carry the current risk on the policy, 
but would also take care of the four 
items of expense set forth in the first 
sentence of section 97 of the Insur- 
ance Law. In order that this might 
be done companies were authorized 
to use the total loading upon the 


premiums for the first year 
of insurance and the present 
values of the assumed mor- 


tality gains for the first five years, 
etc. It clearly was not the intent of 
the Legislature in authorizing the use 
of these loadings and present values 
to make a first year’s expense allow- 
ance so great that the reserves for 
that year could not also be met by 
its premiums.’ 


Rulings Challenged. 


“The contention is made that these 
rulings are erroneous; that a proper 
construction of the section in ques- 
tion would permit the insurance com. 
panies to use for the items of expense 
enumerated the full amount gained 
according to the Select and Ultimate 
formula, regardless of reserve re- 
quirements, and even though this com- 
putation apparently pérmitted the use 
of the whole of the first year’s prem- 
jums as in fact would be the result as 
to contracts for short term insurance. 

“So much of section 97 of the In- 
surance Law as it is necessary to 
quote, as bearing upon this subject, 
is as follows: 

“*No domestic life insurance corpor- 
ation shall in any calendar year after 
the year 1906 expend 7 2-9 (1) 
for commissions on first year’s 
premiums, (2) for compensation not 
paid by commissions, for services in 
obtaining new insurance, exclusive of 
salaries paid in good faith for agency 
supervision * * * (3) for medi- 
cal examinations and inspections and 
(4) for advances to agents, an amount 
exceeding in the aggregate the total 
loadings upon the premiums for the 
first year of insurance received in 
said calendar year (calculated on the 
basis of the American experience table 
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of mortality with interest at the rate 
of three and one-half per centum per 
annum) and the present values of the 
assumed mortality gains for the firs: 
five years of insurance on the policies 
on which the first premium, or install- 
ment thereof, has been received dur- 
ing said calendar year, as ascertained 
by the select and ultimate method of 
valuation as provided in section eigh- 
ty-four of this chapter.’ 

“This section, therefore, permits the 
use for the four purposes therein 
enumerated of the loadings on the 
first year’s premiums and the present 
value of the assumed mortality gains, 
as ascertained by ‘the select and ulti- 
mate method of valuation as provided 
in section 84. Referred to the last 
named section we find the following 
provision: 

““The superintendent of insurance 
shall annually make valuations of ail 
outstanding policies * * and ail 
other obligations of every life insur- 
ance corporation domg business in 
this State. All valuations made by 
him or by his attorney shal] be made2 
upon the net premium basis. * *. * 
The Legal minimum valuation of all 
contracts issued on or after the first 
day of January, nineteen hundred and 
seven, shall be in accordance with the 
select and ultimate method, and on 
the basis that the rate of mortality 
during the first five years after the 
issuance of said contracts respective- 
ly shall be calculated according to the 
following percentages of the rates 
shown by the American experience 
table of mortality, to wit, first insur- 
ance year fifty per centum thereof, 
second insurance year sixty-five per 
centum thereof, third insurance year 
Seventy-five per centum thereof. 
fourth insurance year eighty-five per 
centum thereof, and fifth insurance 
year ninety-five per centum thereof.’ 

“Neither section describes the ‘Se- 
lect and Ultimate method’ or detines 
What that method is. It is assumed 
by the law that it is one definitely 
established, but it is necessary to go 
outside of the law to find it defined. 
What appears to be an authoritative 
definition of this method is contained 
in a paper entitled ‘Relationship of 
Initial Expenses and Selection to Val- 
uation’ read by Mr. Henry Moir, P F. 
A., F. I. A., before the Fonrth Inter- 
national Congress of Actuaries in 
September, 1903, and published in the 
proceedings thereof. From this paper 
the following quotation may be made: 

“‘The formula for valuation te 
which attention is directed is as foi- 
lows: (Formula given). It was given 
the name ‘Select and Ultimate’ by its 
author Mr. M. M. Dawson. * * * 
One of the most obvious limitations of 
the new formula is that even after the 
first premium has been paid, the poi 
icy might carry a negative value. 
Such negative values are not good as- 
sets, because the policies might be 
discontinued at any time. In the prac- 
tical application of this method of vai- 
uation it would therefore be neces- 
sary that steps be taken to eliminate 
negative values. The theory on which 
the formula is based solves the ques- 
tion as to what the minimum net 
value of any policy should be; it 
snould equal the mortality risk at se- 
lect rates from the date of valuation 
until the next premium falls due’ 

* * a 


“Thus the error into which the ob- 
jectors seem to have fallen is to in- 
terpret the phrase ‘Select and Ulti- 
mate Method’ as relating solely to the 
Select and Ultimate formula or table 
and as not including the restrictions 
and limitations above quoted. 


Legislative Interest. 


“Applying this definition to the sec- 
tions of the Insurance Law above 
quoted it appears that the Select and 
Ultimate method involves the proposi- 
tion that the minimum net valuation 
shal] equal the mortality risk at se- 
lect rates from the date of valuation 
to the date when the next premium 
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falls due, and hence that in no event 
ean the expense allowance encroach 
upon or impair that minimum value. 
This construction gives effect to the 
opening paragraph of section 84, viz., 
‘The superintendent of insurance shall 
annually make valuations of all out- 
standing policies and all other obli- 
gations, ete.’ the provisions of which 
would be ignored if the construction 
sought by the objector were sustained. 
This construction likewise brings the 
section into harmony with the otier 
provisions of recent insurance legis- 
lation. The statute taken as a whole 
requires the maintenance by all in- 
surance companies doing business in 
this State of an adequate reserve and 
permits the dissolution of all such cor- 
porations whose reserves permanently 
fall below the required standard. The 
courts have held (Boswell v. Security 
Mutual Life Insurance Co., 119 App. 
Div., 723) that the limitations of sec- 
tion 97 apply to each policy and each 
agent and the same rule would seem 
also to require a proper reserve as to 
each policy. It obviously was the leg 
islative intent to strictly limit the ex- 
penditures of insurance companies se- 
curing new business and it would do 
violence to that intent to hold that 
the whole of the first year’s premium 
could be used for such expenses, leav- 
ing nothing for the required reserves. 
Certainly this will be the result if the 
contentions of the objectors to your 
rulings were upheld. 

“T am of the opinion that the plain 
reading of sections 97 and 84 of the 
Insurance Law, having in mind the 
context of those statutes and the defi- 
nition of the Select and Ultimate 
method above quoted, establishes the 
correctness of your rulings. 

“] return herewith the papers sub- 
mitted.” 





Brown Book of Life Insurance Eco- 


nomics. 
This standard work has been is- 
sued, showing the administrative 


economics of life insurance compan- 


ies in all essential phases of the busi- 


ness. Each year has required addi- 
tional tables added to the contents, 
the volume now including 128 pages. 


A new set of tables have been pre- 


nared with special reference to Sec 
tions 87 and 20 of the Armstrong 
laws, and Section 11 of the Massa- 
chusetts. All who are familiar with 
this work will agree with the author 
when he says: 

“As a whole, the work appeals to 
every student of life insurance, from 
the company executive and actuarv 
to the hard worker in the field. All 
essential requirements of publicity 
are fulfilled between its covers.” 





INSURANCE INTERESTS DEFINED. 


(Continued from page two) 
material what arrangement’ they 
choose to make between’them about 


the payment ‘of the premiums. The 
policy is not a wager policy. It is 
divested of those dangerous tenden 


cies which render such policies con- 
trary to good morals. As the com- 
pany gets a perfect quid pro quo in 
the stipulated premiums, it cannot 
justly refuse to pay the insurance 
when incurred by the terms of the 
contract.” 

In Warnock 
927. it is said: 

“It is not easy to define with pre 
cision what will in all cases consti- 
tute an insurable interest, so as to 
take the contract out of the class of 
wager policies. It may be stated gen- 
erally, however, to be such an inter- 
est, arising from the relations of the 
party obtaining the insurance, either 
as creditor of or surety for the as- 
sured, or from the ties of blood or 
marriage to him, as will justify a 
reasonable expectation of advantage 
or benefit from the continuance of his 
life. Tt ig not necessary that the ex 
pectation of advantage or benefit 


vs. Davis, 104 U. S., 
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should be always capable of pecun- 
iary estimation, for a parent has an 
insurable interest in the life of his 
child and a child in the life of his 
parent, a husband in the life of his 
wife, and a wife in the life of her 
husband. The natural affection in 
cases of thic kind is considered a3 
more powerful—as operating more 
efficaciously—to protect the life of 
ke insured, than any other consider- 
ation. But in ailcases there must be 
a reasonable ground, founded upon 
the relations of the parties to each 
other, either pecuniary or of blood 
or affinity, to expect some benefit or 
advantage from ‘he continuance of 
the life of the assured. Otherwise 
the contract is a mere wager, by 
which the party taking the policy is 
directly interested in the early death 
of the assured. Such policies have 
a tendency to create a desire for the 
event. They are, therefore, indepen- 
dently of any statute on the subject, 
condemned as being against public 
policy.’” 

In Lane vs, Lane, 99 
is decided: 

“A brother of a member of a bene- 
fit society, although not dependent on 
the latter, may be named as the ben 
eficiary in a certificate upon such 
member’s life, consistently both with 
the rules of public policy and with 
the laws of the society * * * *,” 

In Elliott on Insurance, it is stated: 

“A sister is presumed to have an 
insurable interest in the life of her 


Tenn., 639, it 


trother,” the statement of the text 

writer being based on the case of 

Hosmer vs. Welch, 107 Mich., 470 
Cooley’s Briefs on Insurance, Vol 


1, page 289, cites cases in support of 
the insurable interest with apparent 
approval, as part of his text, and in 
a note gives several cases wherein 
contrary views are expressed. 

In Basye vs. Adams, 81 Ky., 375, the 
‘Court quotes approvingly from War- 
nock vs. Davis, supra, wherein it is 
said that in all cases there must be 
a reasonable ground founded upon 
the relations of the parties to each 
other, either pecuniary or of blood or 
affinity, to expect some benefit or ad- 
vantage from the continuance of the 
life of the insured; and it is not nec 
essary that the expectation of advyant. 
age or benefits should always be cap- 
able of pecuniary estimation, and 
wherein also it is made plain that the 
parent has an insurable interest in 
the life of the child, and the child in 
the life of the parent, the husband in 
the life of the wife, and the wife in 
the life of the husband, and that on 
the relationship that exists and not 
from a pecuniary consideration. 

The cases that hold that the sister 
has no insurable interest in the life 
of the brother reason it out on the 
‘dea that it is only pecuniary loss o1 
benefit that may be considered: one 
of the leading cases being life in 
surance clearing company vs. O'Neill 
106 Fed. 800 (54 L. R. A. 225), hold- 
ing on this principle that the adult 
son has no insurable interest in the 
life of the father from the bare fact 
of the relationship, testing the whole 
questions by the standard of pecun- 
iary advantage from the continuation 
of the life of the insured, citing at 
least one case, Currier vs. Continent- 
al Life Insurance Co., 57 Vt. 496 
(52 Amer. Rep., 134), that seems to 
hold that even as to the insurable in- 
terest of the husband in the wife’s 
life, while it will be presumed that 
she is an aid to her husband, a sub- 
stantial helpmeet, still this presump- 
tion may be rebutted by showing that 
she is an invalid and he cannot re 
ceive pecuniary benefits from the 
continuance of her life, a doctrine 


which needs merely to be stated to | 


show its fallacy. 

The case of Life Insurance Clear 
ing Company vs. O’Neill, 54 L. R. A. 
225, is very elaborately annotated, 
and in summing up the cases and 
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drawing his conclusion the annotator 
says: fl 

“The early rule in England, based 
on the statute 14 Geo, III, Chap. 48, 
prohibiting wager policies, was that 
to support insurance on the life of 
another there must have been a pecu- 
niary interest on the part of the in- 
sured in the life of the assured, and 
the interest ordinarily growing out of 
relationships or consanguinity is not 
alone sufficient. And the pecuniary 
interest must have been such as to 
amount to.a claim recognizable and 
enforceable in law as distinguished 
from a mere expectation. This rule, 
theugh based upon a statute which 
never became a part of American 
Jurisprudence, was, and still is, fol 
lowed to some extent by courts in 
the United States. 

“The rule prevailing in many of 
the American States, however, is gen 
erally stated to be that an insurable 
interest which will take an insurance 
policy out of the class of wager poli- 
cies, is such an interest arising from 
tion of blood or other relations as 
will justify a reasonable expectation 
of advantage or benefit from a con- 
tinuance of the life of the assured 
and that it is not necessary that the 
expectation cf advantage or benefit 
should be alwavs capable of pecuniary 
estimation. This rule, it would ap- 
pear, does not dispense entirely with 
a pecuniary interest but merely per 
mits that interest to consist of a 
mere expectation of a pecuniary bene- 
fit, as distinguished from the require- 
ment of the other rule that the in- 
terest must amount to a claim recog: 
nizable and enforceable in law. The 
later or American rule, therefore, 
would include the interest which a 
child might have in the life of its 
parent, or a parent in the life of a 
child, or that. which might exist be- 
tween brothers and sisters, based up- 
on the affection supposed to exist 
between them: and the supposition 
and expectation that one would ren- 
der the cther pecuniary aid in casé 
of need: while the former rule would 
cover the case of the interest of a 
child in the life of its parent, only in 
case the child was a minor and en- 
titled to support from the parent; 
and the case of the interest of a par- 
ent in the life of a child only when 
the child is legally bound to suppor 
the parent: and the interest between 
brothers and sisters, based on affec- 
ticn only is not sufficient to support 
insurance by the one upon the life of 
the other. 

“The more distant relationships, 
however, such as that between grani- 
parents and grandchildren, uncles or 
aunts, and nephews or nieces, and 
cousins and cousins, are not generally 
regarded under either rule as_ suf- 
ficiently conducive to love, affection, 
and interest to warrant insurance by 
one upon the life of the other, though 
exceptions have been made in case 
of grandparents and grandchildren in 
a few instances.” 

A life insurance policy, unlike a fire 
insurance policy, is not a contract of 
indemnity. As a matter of publie pol- 
icy, one who has no interest in the 
continuance of the life of another and 
takes insurance on such a life, will 
be presumed to be wilhing for his 
death, that \e may obtain the insur- 
ance; but it seems to this court to 
hold that such a presumption obtains 
in the case where the sister is bene- 
ficiary of a policv on the life of a 
brother, is not only doing violence to 
one of the strongest and dearest ties 
in human life, but is not required by 
nor would it support any sound or 
just principle of public policy. 

The conclusion seems to the court 
inevitahle that nothing else appearing 
the sister has an insurable interest 
in the life of a brother upon the re- 
lationship alone, 
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CASUALTY AND 


SURETY HAPPENINGS 


COMPENSATION FOR ACCIDENTS 
President Roosevelt Repeats Previous 
Opinion Relative to Employers’ 
Liability Act. 

In his message to the Senate and 
House of Representatives, President 
Roosevelt repeats a previous Sstate- 
ment as to the liability of employers 
for accidents to employes. He says: 
“Tha National Government should 
be a model employer. It should de- 
mand the highest quality of service 
from each of its employees and it 
should care for all of them properly 

in return. 

“Congress should adopt legislation 
providing limited but definite com- 
pensation for accidents to all work- 
men within the scope of the Federal 
power, including employees of navy 
vards and arsenals. 

“In other words, a model employ- 
ers’ liability act, far-reaching and 
thoroughgoing, should be enacted 
which should apply to all positions, 
public and private, over which the 
National Government has jurisdiction. 

“The number of accidents to wag 
workers, including those that are pre- 
ventable and those that are not, has 
become appalling in the mechanical, 
manufacturing and transportation 
operations of the day. It works grim 
hardships to the ordinary wage-work 
r and his family to have the effect 
of such an accident fall solely upon 
him: and, on the other hand, there 
are whole classes of attorneys who 
exist only by inciting men who may 
or may not have been wronged to un- 
dertake suits for negligence. As a 
matter of fact a suit for negligence is 
generally an inadequate remedy for 
the person injured, while it often 
causes altogether disproportionate an- 
novance to the employer. 

“The law should be made such that 
the payment for accidents by the em- 
ployer would be automatic instead of 
being a matter for lawsuits. Work- 
men should receive certain and defi- 
nite compensation for all accidents in 
industry irrespective of negligence. 

“The employer is the agent of the 
public, and on his own responsibility 
and for his own profit he serves the 
public. When he starts in motion 
agencies which create risks for oth- 
ers, he should take all the erdinarv 
and extraordinary risks involved; and 
the risk he thus at the moment as- 
sumes will ultimately be assumed, as 
it ought to be, by the general public. 
Only in this way can the shock of the 
accident be diffused, instead of fall- 
ing upon the man or woman least 
able to bear it, as is now ‘he case.” 

STATE AMPLY PROTECTED. 
Not a Dollar of New York’s Money 

Tied Up In Suspended 
Brooklyn Banks. 

Thanks to the foresight of the re- 
sponsible officials in having the New 
York State funds. protected by bonds 
of responsible surety companies, not 
a dollar of the money is tied up in the 
suspended Brooklyn banks and trust 
companies. According to a statement 
issued by Comptroller Martin H. 
Glynn and State Treasurer’ Julius 
Hauser, on Monday, there was about 
$10.000,000 of public funds on deposit 
in this city, when the recent financia: 
excitement began. Of that sum the 
Knickerbocker Trust Company had 
$275,000; other deposits being: Unit- 
ed States Exchange Bank, $60,000; 





Hamilton Bank, $100,000; Borough 
Bank, Brooklyn, $125,000: Brooklyn 
3ank, Brooklyn, $125,000; - First Na- 
tional Bank, Brooklyn, $25,000; Jen- 
kins Trust Company, Brooklyn, $100,- 
000; Williamsburg Trust Company, 
Brooklyn, $75,000. 

Of this large amount of money, 
$535,000 was secured by the bonds of 
surety companies and $350,000 by 
State canal improvement bonds own- 
ed by the depositaries but deposited 
with the State Controller in_ trust. 
The surety companies responsible for 
the safety of these funds have reim- 
bursed the State for every dollar due, 
including interest at 21-2 per cent. to 
the very day of payment. 

Regarding the action of the two 
State officers in having compelled all 
State depositaries to procure surety 
bonds, the statement says in part: 

“The efficiency of that determina- 
tion is demonstrated by recent events. 
Not only have these banking institu- 
tions been required to procure surety 
company bonds, but they have been 
restricted in their choice of surety 
companies to those which are the best 
able, by their financial resources, to 
assume risks of the proportions nec- 
essary in protecting deposits of State 
funds.” 





Death of J. P. Wright. 

James P. Wright, the National 
Surety Company’s manager for New 
Jcrsey, passed away Friday night last 
at his home in East Orange, of acute 
Bright’s disease, after a prolonged 
and painful illness. 

Mr. Wright's early experience in 
the surety business was with the Un- 
ited States Fidelity & Guaranty Com- 
pany of Baltimore at its New York 
office and he became identified with 
the National in the early part of 
1903. Mr. Wrieh+ was one of the best 
known and most successful surety 
preducers in the Metropolitan Dis- 
trict and New Jersey, was an inde- 
fatigable worker, and his sincerety 
and charm of manners will long be 
remembered by his many friends. 

Arthur W. Rankin. until recently 
prominently identified with the Am- 
erican Surety Company’s office in 
Newark has been appointed by the 
Naticnal as Mr. Wright’s successor. 


Wants $15,000 Damages. 

As compensation for injuries receiv- 
ed through the falling of a rustic 
bridge on the stage, during a perform- 
ance of “Carmen,” at the Metropoli- 
tan Opera House, New York city, on 
January 7, 1905, the Conried Metro- 
politan Opera Company is being sued 
by Jeanette K. Hahn for $15,000 dam- 
ages. Miss Hahn was one of the chor- 
us girls on the stage at the time, and 
alleges that she was so seriously hurt 
that she will be unable to continue 
her profession without great incon- 
venience. He was awarded a verdict 
for $2,500. 


Hot Off the Wire. 


While talking with Claude G. Bryan 
of the Ocean Accident last 
Saturday, discussing burglary insur- 
ance and cheap safes, he was handed 
a telegram which sail: “Our safe 
was blown open and _ robbed last 
night. Have notified officers.” Signed 
“Bank of New Franklin, (Mo.)” “What 
do you think of that,” he said. “Sup- 
pose it means a five.” 
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THE RESPONSIBLE MEN. 
Executive Officers of the Massachu- 
setts Bonding and Insurance 
Company of Boston. 





In our issue of last week we noted 
the licensing by the Bay State Insur- 
ance Department of the Massachu- 
setts Bonding and Insurance Company 
of Boston, and the fact that it at once 
began writing business. From the 
latest number of “The Standard,” we 
reprint the following concerning the 
personality of the officers of the new 
organization, who must be held re- 
sponsible for its future well-being. 
Messrs. Falvey and Gott are already 
well known to the underwriting fra- 
ternity and confidence is felt in their 
ability to “make good.” We quote: 

“T. J. Falvey, president and the 
prime factor of the Massachusetts 
Bonding, began his insurance career 
in the New York office of the United 
States Fidelity & Guaranty in 1897, 
and in the fall of the following year 
was tendered a responsible manager- 
ial position with the Western Union 
Telegraph Co, at Minneapolis. He 
elected to remain in the bonding busi- 
ness, however, and soon after came to 
Boston to establish and take charge 
of the department of guaranteed at- 
torneys of the United States Fidelity 
& Guaranty Company. In 1900 all of 
the New England departments of the 
company were combined in one and 
Mr. Falvey, in partnership with the 
late George T. Newell, appointed man- 
agers. 

“At this time the New Englant busi- 
ness of the company was small and 
confined to a limited territory. In 
1902 Mr. Newell died and Mr. Falvey 
continued in charge of the company’s 
interests in this field until his resig- 
nation July 1, of the present year. 

“His enterprise and ability are best 
evidenced by the fact that, under his 
guidance, the business of the com- 
pany in New England grew to a very 
large volume, with one of the lowest 
loss ratios of any company in this 
field. 

“In resigning his position with the 
United States Fidelity & Guaranty to 
accept the presidency of the Massa- 
chusetts Bonding, he took with him 
the best wishes of his business asso- 
ciates and the strongest possible tes- 
timonials of the executives of the 
company he represented so long and 
with such credit. 

“Mr. Falvey is a member of the 
Bostcn, Cemmonwealth, Boston City 
and the Clover Clubs, all of Boston. 

Other Executive Officers. 

“Mr. Gott was for many years prom- 
inently identified with the home office 
of the United States Fidelity & Guar- 
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anty, for some time as head of the 
fidelity department, following which 
he was for four years third vice- 
president and manager of the surety 
department of the Title Guaranty & 
Trust Company, in which position his 
ability attracted favorable attention. 

“John T. Burnett, secretary and 
treasurer, was for many years secre- 
tary of the Boston Elevated Railway 
Company, and is president of the Jos- 
eph Burnett Co., a prominent Boston 
flavoring extract concern, 

“William H. Dowling, assistant 
treasurer, was identified in an import- 
ant capacity for twelve years with 
the United States Sub-Treasury at 
Boston, and has had large experience 
in matters of finance. 

“R. C. DeNormandie, assistant sec- 
retary, was for some time foreign 
freight agent of the Boston & Maine 
Railroad Company.” 





EXPLAINS LIABILITY FORMS. 


Provisions Made So Clear the Assur- 
ed Must Understand Them. 


The Fidelity & Casualty Company, 
in the latest issue of its Monthly 
Bulletin, has the following to say re- 
lative to the new liability policies is- 
sued: 

In connection with the new issue 
of Liability policies, we have prepared 
a pamphlet for the information of our 
agents. The changes in the forms 
cannct. however, be gathered entirely 
from the pamphlet, which merely di- 
rects attention to a number of the 
most important changes. A careful 
reading of the new forms, by any one 
with the old policies, will! 
show the many minor changes, to a 
few of which we shall briefly refer 

The following condition, appearing 
in each form, is new: “If any Jimita- 


fomiliar 


tion (suit limitation) set forth in the 
preceding condition is prohibited by 
the statutes of the State in which 


this policy is issued, the said limita- 
tion shall be considered to be amend- 
ed to agree with the minimum period 
of limitation permitted by such stat- 
ute.” The purpose of this clause is 
obvious. 

The number of statements ir 
various schedules has been material- 
ly reduced, in some cases to the ex- 
tent of five or six statements; and 
the arrangement, simplified. The 
table forming vart of Statement 4. in 
the Fmplovers’ forms, no longer calls 
fer the separate statement of driv- 
ers’ wages: and the separate state- 
ment of the stamning machine pay- 
roll is not required in the Manufact- 
urers’ form. The entire compensa- 
tien is not defined in a condition, but 
in a statement of the schedule; and 
“the nremium is based on the entire 
ecmpensation of which an estimate js 
the sehedule,.” so that one 
definition is sufficient. The _state- 
ment in the schedule defining the es- 
timated compensaticn is a separate 
end complete statement. If anv ex 
cention is to be made, it is noted in 
anether statement, as follows: “The 
compensation of the following per- 
sons is excluded from the estimated 
comnensatien” Tinder this arrange- 
ment. the diffienlty arising from com- 
binine the definition and exception, as 
in the eld form. is avoided. The ar- 
rangement of the divisions of the 
table form‘ne part of the schedule 
has been changed so as to make the 
seonence of the columns more logical 
and convenient. 

In the Teams’ 


riven in 


form, Statement 5 


rontains a table embodying a num- 
ber of statements that were made 
senaratelv under the old form. This 


table shows very clearly the manner 
of computing the premium, 

In everv form, excepting the Gen- 
eral Liability, the estimated premium 
appears but once in the policy, name- 


the ° 
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ly, under the heading “Estimated 
Amount of Premium,” in the sche- 
ule of statements. If the estimated 
premium is divided on account of 
different rates, the sum of the items 
will show the estimated premium. The 
heading over the column in which 
the figures appear is a sufficient des- 
ignation, ano no words regarding the 
premium should be written in the 
schedule or in any other part of the 
policy. The same principle applics 
to the Elevator policy, in which the 
premium for each elevator is ex- 
pressed in the last column of the 
table in the schedule of statements. 
In the General Liability policy, the 
estimated premium is expressed in 
the iast condition. 

The daily reports have been so ar- 
ranged as to make the items appear- 
ing above the schedule of statements 
as nearly uniform as possible; that 
is, the limits, the term, etc., appear 
in the same relative positions in each 
form, and can thus be more readily 
referred to. 

In addition to the changes to which 
we have referred, we have endeav- 
ored to make the provisions of the 
policies as clear as possible. Our 
object in this respect is (to para- 
phrase an ancient authoritv) “not 
thot the assured may understand, but 
that he must understand, whether he 
will or not.” 





Atlanta Casualty Agents Organize. 
creation is 


A recent the 


Atlanta, Ga., the members 
agents of casualty 
companies. The primary purpose of 
the organization is to promote good 
business practices and to encourage 
social relations. 


being 





F. B. Lloyd, of the San Francisco 
firm of Lloyd & Robertson, is spend- 
ing this week jin Manhattan. The 
firm are the Pacific Coast managers 
of the New Amsterdam Casualty Co. 





Lawrence O. Weakely of St. Jo 
seph, Mc., has been appointed gen- 
eral agent of the General Accident 


Assurance Corporation of Perth. 


Keep Your Standards High. 








Put the right spirit into your work. 
Treat your calling as divine—as a 
call from principle. If the thing it 
self be not important, the spirit in 
which you take hold of it makes all 
the difference in the world to you 
It can make or mar the man. You 
cannot afford grumbling service or 
botched work in your life’s record. You 
cannot afford to form a habit of half- 
doing things or of doing them in the 
spirit of a drudge, for this will drag 
its slimy trail through all your subse 
quent career, always humiliating you 
at unexpected times. Let other peo- 
ple do the poor jobs, the botched 
work, if they will. Keep your stand 
ards up, your ideals high! 

The attitude with which a man ap- 
proaches his task has everything to 


do with the quality and efficiency of | 


his work and with its influence upon 
nis character. What a man does is 
a part of himself. It is the self-ex- 
pression of what he stands for. Our 
life-work is an outpicturing of our 
ambition, our ideals, our real selves. 
If you see a man’s work you see the 
man, 

No one can respect himself, or have 
that sublime faith in himself which 
is essential to all high achievements 
when he puts mean, half-hearted, slip- 
shod service into what he does. He 
cannot get his highest self-approva) 
until he does his level best.—Success. 


Atlanta |; 
Casualty Underwriters’ Association of | 


insurance writing 
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GEO. M. MOULTON, 





W A N T E D Managers _ a. Agents for 


Liberal Commissions and Non-forfeitable 
Renewal Commissions 


W. B. MUSSELMAN, 
WESTERN LIFE IDEMNITY COMPANY 


Masonic Temple, Chicago 


Snperintendent 
of Agencies 


President 














of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York.’ 


‘The Metropolitan 


Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 
M. Joseph McCloskey, President. 
Andrew T. Sullivan, First Vice-Presi- 


dent. 
Clinton D. Burdick, Second Vice-Presi- 
dent. 


Walter C. McClure, Secretary. 
G. E. Hart, M. J. Mulrennan, Asst. 
Secretaries. 





GREAT 


290-294 Broadway, 


EASTERN 


CASUALTY AND INDEMNITY Co. 
New York 


AULCLIVEN!L AND 
HEALTH 
INSURANCE 








Capital - . $200,000.00 Writes Best Policies 
Assets ‘ . ° $418,791.17 Commercial! 

Annual Premiums 
Surplus to Policyholders - $306,652.37 Industrial 


Monthly Payments 





Claims Paid Over Half a Million Dollars 





Liberal Con'rac's for men of 





LOUIS H.FIBEL . ° 


President 


force and Character who can 
w-it- hucines« 








The Empire State 


Surety Company 


GR. Aveesumnevas $500,000.00. 
PUREED: ci cwsincads 393,906.78. 
surety and Fidelity Bonds, Liability, 
Burglary, Plate Glass, Boiler, Per- 
sonal Accident and Health Insur- 

ance. 
William M. Tomlins, Jr., President 


Moses May, 
Willard P. Reide, 
Daniel Stewart, 


ist Vice-President 
2nd Vice-President 
Secretary 
New York Office, 34 Pine St. 
Brooklyn Office, 192 Montague St. 


OR A DEFINITE PROMISE TO 
PAY, well defined, no experi- 
ment and taking no chances that 
technical legal definition of, what 
constitutes an accident will be used 
to defeat claims, buy your insurance 
in and sell the policies of 


“The Central” of Pittsburg, Pa. 


Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover. 
Agents Wanted. 
For particulars address 


THE CENIRAL ACCIDENT 
INSURANCE COMPANY | 
PITTSBURG, PA. 











Assets 


neys’ List. 


ROBPRT J. HILLAS, 
Vice-Presilent, Secretary 
FRANK E. LAW, 
2nd Assistant Secretary. 





THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST.,NEW YORK CITY. 


Capita] and Surplus..... . - 
Losses paid to June 30, 190 
This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons in Positions of Trust, Fidelity 
Bonds, Burglary, Plate Glass, Steam Boiler, Flywheel, Employ- 
ers, Public, Teams, Workmen's Collective, 
eral Liability, Personal Accident, 


OFFICERS: 
GEORGE F. SEWARD, President. 


and Treas. 





Gen- 
Attor- 


Elevator and 


Health and Bonded 


HENRY CROSSLEY, 
Assistant Secretary. 
GEORGE W. ALLEN, 

3rd Assistant Secretary. 
















THE EASTERN UNDERWRITER. 








December 5, 1907. 
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Burglary, 
dent, Health and Plate 


United Surety Company 


Furnishes All Classes of 


A Fidelity and Surety Bonds 


And Issues 


Personal Acci- 


Glass Insurance. 


WRITE FOR PARITIICULARS. 


HENRY G. PENNIMAN, President, 


United Surety Bldg. 


ROBERT A, DOBBIN, Jr., Secretary, 
Baltimore, Md, 


for its Policy Holders 





The Bankers Life Association 
OF DES MOINES 

A Mutual Association of Preferred Risks. 

tional record for 28 years for Low Rate of Mortality, 


Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 


Fxcep- 


Assets January i, 1907, $10,282,181.51 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 


| EDWARD A. TEMPLE, President 


GEO. HAYWOOD, General Agent, Yonkers, N. Y. 





THE 
FIRST MUTUAL 





Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Go. 
BOSTON, MASS, 





4 
Operates on a full 31-2 per cent. Re- 


serve under Massachusetts Law, 
and offers the very best possible 
security, with a safe, 
equitable contract. 





FINANCiIAL STATEMENT. 


Assets, Jan. 1, 1907 $42,826,918.87 
Liabilities 38,824,520.39 
Surplus 4,002,398.41 
Benj. F. Stevens, Pres. 
Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. . 
J. A. Barbey, Asst. Sec’y. 


Wm. F. Davis, Asst. Sec’y. 





hoyal b chan Assirance 


OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 
United States Branch. 
92 WILLIAM STREET, NEW YORK 
U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager 





The Leading Fire Insurance Company 
of America. 





WM. B. CLARK, President. 





Che Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


ORGANIZED 1857 


H. L. PALMER, President 
A. 8, HATHAWAY, Secretary 


Growth of Company 


Dec. 31st Insurance in Force 
| ee $ 22,517,043 
| 127,629,903 
ae a ee 819,252,279 


Business of 1906 largest in history of Com- 
pany. Purely Mutual and transacts business 
only in healthful portions of United States. 





The Management of The Northwestern 
Mutual Life Insurance Co. was en- 
dorstd by the New York Legislature 


when it passed laws in 1906 which virtually 
made mandatory the business policy of The 
Northwestern, 


And By The Public 


because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 50 years of existence. 
It is capable of easy demonstration thatThe 
Northwestern is the best Company to insure in 
See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further infarmation or an Agency, address 
H. F. NORRIS, 


Superintendent of Agenc:es. 





























Home Office, 


PLA‘'E GLASS 
PE BSOR AL. fOCIVDENT 
AND HEALT 


Daniel D. Whitney, Vice-Pres. 





Tae 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 


47 CEDAR STREET. 


Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED, 


Alonzo G. Brooks, Ass‘t Sec. 











J. G. Walker, President. 


T. Wm. Pemberton, lst Vice-Pres. 


W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company °F Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern 


Industrial 





Life Insurance Company. 


The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company, 


The Most 


Approved Forms of Life, Endowment and Industrial Policies Is- 


sued on Favorable Terms. 


OVER— $3,000,000.00 
OVER—$55,000,000.09 


Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 





MONONGAHELA | 


INSURANCE COMPANY 
of Pittsburg, Pa. 


Incorporated 1854. 


Geo. A. Berry, President. | 
John H. Claney, V.-Pres. & Treas. 
W. K. Reifsnyder, Secretary. 


Pittsburgh Life and 


Mutual Life 


Insurance Company 
of New York 


Under a New Management, 
Vith the standard policies and the 
safe-guards established by.the law of 
New York—the most exacting ever 


| enacted, 


With the company’s vast resources 


—greater by many millions than 
those of any other company in the 
world—now closely invested in the 


most profitable securities consistent 


| with safety, « 





With an economy of management 
equalled by few and excelled by none, 
maintains its place in the front rank 


held by it for sixty-four years as, 
The best dividend-paying company, 
The best company for policyholders, 
The best company for agents, 


Apply for ag€éncy to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 


34 NASSAU STREET 
NEW YORK, N.¥ 





$106.000, — 





Paid in Fire Losses 


| in the United States alone during 





57 YEARS. 





BY THE 


Trust Company, 7 tveRPooL 


“Endorsed at Home” 


Insurance in Force in Peansylvania Over 
$10,000,000 


W. C, BALDWIN, Pres. 


Solicitors’ Contracts Direct 


with the Company 
No General Agents 
Assets Exceed Total Liabilities by More 
than $800,000 


PITTSBURGH LIFE B’LD’G, Pittsburgh, Pa 





AND T.ONDON 
AND GLOBE 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
$4,623,651. 


CONFLAGRATION PROOF. 
New York Office, 45 William St. 

















